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A REASONABLE PROPOSITION 


SETTLEMENT OF TANNERY LOSSES 


‘Middle Department to Consider Market 
Value Clause as Applicable to 
Business of the Class. 


Not a few company managers and 
special agents feel that prohibition of 
the market value clause from policies 
insuring lumber, whiskey and tannery 
plants is manifestly unfair, and that so 
far from barring its use, the governing 
associations of the East and South 
should encourage its adoption, or at 
least leave it optional with the compa- 
nies whether to employ it or not. 

A short time ago the question of al- 
Slowing the market value clause was 
| considered by the Underwriters Asso- 

ciation of the Middle Department, but 
# failed of adoption. 

Nothing daunted by the.set back ad- 
Svocates of the reform have succeeded 
in forcing the issue to the front 
S again, and members of the organization 
"have been asked whether their respec- 
itive companies favored the abrogation 

of the following rule: 

3 “Valued Clause: Unless otherwise 

y provided, no clause or wording estab- 

p lishing a basis of adjustment or deter- 
€ 5 mination of values other than provided 
the standard policy shall be used as 

@ part thereof. 

“Note ‘A’—This rule does not apply 
Bio buildings in the State of Delaware. 

| “Note ‘B’—This rule shall not apply 
\to musical instruments, works of art, 
) objects of vertu, specimens, documents, 
mpeeatives or live stock when form of 
| policy limits liability to cost or fixes a 
}Maximum value on such property.” 
4 As it is intended to take up the ques- 

‘tion earnestly at the meeting of the 
» Association next month, replies to the 

Bpbove inquiry are asked ‘for by July 15 

Losing Business. 
__ Without doubt the willingness of the 
/Middle Department Association to 
thregh out the subject again is induced 
largely by the tannery business that 
has been lost of late to organization 
company through their rigid adherence 
te the existing rule above quoted. 
» Within the past year a number of 
“choice tanning properties previously in- 
) sured with organization companies have 
)been placed elsewhere because of the 

insistence by the assured of the adop- 
tion of the subjoined stipulation: 

j “It is understood and agreed that in 
» the event of loss or damage to the prop- 
» erty hereby. insured the basis of settle- 

‘ment on tanned leather, finished, un- 
finished or in the rough, shall be the 
z market price of similar leather in Bos- 

~ ton, Mass., the day of fire, less cost of 
a ' finishing and transportation.” 

In New England and New York State 
use of the above condition is freely 
' permitted, and the wisdom of granting 

it in the territory controlled by the 
(Continued on page 15.) 


"DIRECTORY OF DEPARTMENTS 





Organized 1853 


THE 


HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 


Assets, January Ist, 1911 
Liabilities (including capital) 


Reserve as a Conflagration surplus 


Net Surplus over all liabilities and reserves.................. a 


$30,178,913 
16,349,300 
1,500,000 
12,329,613 


SURPLUS AS REGARDS POLICYHOL DERS, $16,829,613. 


Insures against loss ot real and personal property, rental 


income, 


use and occupancy, earned profits and 


commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 








North British 
and Mercantile 


Established 1809 


Entered United States 
1866 


Insurance Co. 





Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








ASSETS $23,839,859.97 





ASSETS IN EXCESS OF ALL LIABILITIES 
TO POLICY HOLDERS 


$2,169,028.05 


SURPLUS INCREASED IN NINETEEN HUNDRED AND TEN 
TWENTY-THREE PER CENT. 


$213, 000. OO 


IF YOU ARE NOT A GENERAL AGENT, WHY NOT BE ONE? 
Communicate Direct with the Home Office of the 


Pittsburgh Life and Trust Company 
PITTSBURGH 


W. C. BALDWIN, PRESIDENT 


LIABILITIES $21,670,831.92 


jing at Mackinac 











$3.00 a Year; l5c. per — 


CUTS OFF ALL BROKERAGE 


| OTHER RESTRICTIONS ENFORCED. 


New York Life Wants Only $10,000 on 
Term Plan—$100,000 on Other 
Forms. 

Commencing July 1, the New York 

Life will 


business even 


brokerage 


through 


refuse to accept 
though submitted 
About two 


its own representatives 


years ago the Company adopted a plan 
whereby no business would > written 
excepting as placed through 

agents. Under the plan which g 
effect July 1, its 
prohibited from ¢ 


represent 
from the agents 
from so-called | outside 
The iaiaadny also makes n 
the rule not to ¢ 
000 on an indiv 
tule has been in for 
exceptions have | 
there will be no 
Another new rule 
fect, is one which li: 
on a single life to $10,0 
The changes ar 


| letin to field men ir 


folk ws 
Business.—The 


rage Dusiness, or Dusl- 


and Canada as 
“1st—Brokerage 
ceptance of broke 
ness from the agents of other 
nies, on and after July l 
tively prohibited 
“Agents are instruct 
to the New York Life 
except such as they 
and procure. The 
to accept or submit ¢ 
ceived from agent 
or from so-calle 
This Company will act 
tions solicited and pr 
agents. Any other appl 
come to the Comp 
leclined, and the 
same will be required to ] } 
iner’s fee. This rule admits of 
ceptions. 
“2d—Limit of Insurance on an Indi- 
vidual Life.—The C« ] ] 
the acceptance of new insu 
a life to a maximun 
within an twelve montl 
smaller limits for impai 
risks, hazardous occupat 
on ages over fifty-five Next \ 
letin will give information 
detail regarding these limit 
limitations are not new, having t 
force for some years 
been made, however 
cases. Representative 
i that on and after J 
ceptions will be made t 
rules in reference to the 
surance which the Compan; 
ou individual lives 
“3d—Term Insurance.—On and after 
July 1, 1911, the limit of Term Insur 
ance to be assumed on an individual life 
will be $10,000. Only gilt-edged risks 
will be accepted on the Term plan for 


com pa- 


|} any amount, and in no case for an 


amount greater than $10,000.” 





Instead of holding its annual meet- 
as originally intend- 
ed, the National Fraternal Congress 
will meet at Cambridge Springs, Pa 
July 23-27 
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HAROLD PIERCE~J. J. PARKER 


BECOME AGENTS’ COUNSELORS. 








New York Places Services of Success- 
ful Producers at Disposal of Its 
Club Members. 





The New York Life announces the 
appointment of Harold Pierce of Phila- 
delphia and John J. Parker of Cleve- 
land as Agents’ Counselors, taking ef- 
fect July 1. The duties of the office is 
to give counsel and advice to field men 
in the matter of life insurance solicit- 
ing and to aid them in the actual clos- 
ing of business. Headquarters will be 
made at the home office, and when pos- 
sible to do so the service rendered will 
be by mail. 

Not a New Idea. 

Speaking of this department of work, 
Vice-President Thomas A. Buckner 
says: 

“When Morris Weil, the nestor of 
this field force, was appointed agents’ 
counselor on January 1, 1909, after 
twenty-eight years of honored and suc- 
cessful field service, it was the idea to 
create the position for him in order 
that members of the Hundred and Two 
Hundred Thousand Dollar Clubs might 
have the benefit and advantage of his 
unique knowledge of the theory and 
practice of field soliciting in a large 
way. The plan has proved eminently 
successful and profitable to agents and 
policyholders through the results at- 
tained. Fieldmen for this Company 
should have a chance to profit by the 
ripe experience of a limited number of 
the greatest minds in the business. 
The circle, of course, must in the very 
nature of the case be limited, very 
limited.” 

Harold Pierce. 

Mr. Pierce graduated from the Uni- 
versity of Pennsylvania in the class of 
1876, and in 1886 became a partner in 
the firm of Vanuxem, Pierce & Co., 
Philadelphia representatives of the 
New York Life. No record.is given of 
the results produced by him prior to 
1893, but during the past 18 years he 
has secured 1,293 personal applications 
for a total insurance of $17,561,930, or 
an average of nearly one million per 
year 

In seven years his annual business 
was over the million-dollar mark. In 


Results of “Rally Day.” 





The South Carolina staff of the 
Mutual Benefit Life recently had a 


“Rally Day” the results of which glad- 
dened the heart of General Agent M. 


M. Mattison This makes the third 
“special” day in the history of the 
y. One was on May 28th of last 
year, when $137,000 of new business was 
written; one was on October 29th of 

j when $162,009 was written 















s ! thousands of which, however, 
were the one 
above 1 1 results 
« W 1 ° 

The idea of a special day was not 
suggested until three days prior to the 
occasion when Mr. Mattison sent out 
a bulletin to his men asking them to 
“make ‘Rally Day’ the biggest thing 
that ever happener Sg 

The records ablished on that day, 
Mr. Mattison claims, are probably the 
greatest ever made by any agency ir 
the Sou at a time The tain 
are the greatest ever made by any 
Mutual Benefit agency in the South. 


This fact has been verified by the home 
office. The exact amount written was 
$270,000, of which $253,000 has been 
examined and forwarded to the home 
office. The “Rally Day” leaders were: 
Greatest amount of business produced, 
J. C. Dillingham, $25,009; largest num- 
ber of prepayments, G. H. Ligon, 8 
(every case paid for with the applica- 
tion); greatest number of applications 
J. J, Trowbridge, 8; single application 
for greatest amount, P. C. Blackman, 
$10,000. Mr. Mattison’s men are now 
looking forward to a $300,000 day. 


1904 it was $1,663,600; 1905, $1,669,500; 

1909, $1,780,325. During the 1905 $200,- 

000 Club year, Mr. Pierce paid for the | 

enormous amount of $2,043,184—an un-| 

equaled record. } 
His Methods. 

In speaking of Mr. Pierce and his 
method of soliciting, an officer of the 
Company says: 

“Mr. Pierce’s code of ethics is that of 
a high-grade gentleman. He is both an 
insurance man and a business man of 
the highest type. He does not sell in- 
surance, as a rule, on sentimental 
grounds, but drives home and clinches 
his proposition by the cold logic of his 
reasoning. He sees a large estate or | 
an important family or business inter- | 
est to be protected and but a single 
way exists to do this—through a life 
insurance policy. He works for his 
clients’ interests as if they were his | 
own, all thought of fee or commission 
being subordinated to the high-grade | 
performance of his duty. As a result, | 
his patrons continually come to him to 
handle their insurance affairs in the 
capacity of an expert; they recommend | 
him to their friends and acquaintances 
as they would a sufgeon or a lawyer 
who has saved their lives or won their 
cases by his skill and learning.” 

John J. Parker. 

Mr. Parker came to this country | 
from England when quite a young man, | 
settling in St. Paul. He secured em-| 
ployment in a railroad office and later 
went into the fire insurance business. | 
A quarter of a century ago, he joined | 
the forces of the New York Life and | 
during his first ten years paid for an | 
average of $700,000 business per year. 
The second ten-year period he raised 
the average to $775,000, while during 
the past five years the average has | 
been $794,000 per year. In other words 
during his 25-years’ service he has paid 
for over $17,400,000 insurance. 





| 





TO HAVE INDEPENDENT AUDIT. 





S. H. Wolfe Checking Up Accounts and 
Assets of Bankers Life 
of lowa. 





Arrangements have been made by 
the Bankers Life Association of Des 
Moines to have an independent audit 
of its affairs, and to this end S. H. 
Wolfe, of New York, has been engaged 
to verify its accounts and go over its 
assets. Several men from his New 
York office, now in charge of Lee J. 
Wolfe, are at work on the accounts of 
the Bankers. 

As stated in a recent issue of The 
E 2rn Underwriter the practice of se- 
curing an independent verification of 
the accounts of large institutions is be- 
coming quite general. The details mul- 
tiply and no one man can have person- 
al knowledge of all individual transac- 
tions, and such an audit is a wise business 
precaution. It does not mean that the 
office force is not trusted, nor that the 
State inspection is not faithful and 
thorough. Some State departments in- 
quire as to when an independent ex- 
amination has been made and heartily 
approve of them. It goes without say- 
ing that an outside examination would 
not be asked for by the management if 
t was thought that there was anything 


in the business to be concealed. 









Loses Valuable Director. 





Richard Dymond, for many years 2 
director of the Union Central Life, died 
June 22, in the eightieth year of his 
age. Mr. Dymond was a prominent and 
publie-spirited citizen of Cincinnati. He 
was a director of the First National 
Pank, a life-long member of the Cham- 
ber of Commerce, and also an active 
and influential member of many religious 
and charitable organizations. He was a 
most genial and courtly gentleman of 
the old school—honored, respected and 
beloved by all who were fortunate 
enough to be acquainted with him. His 
death will be a severe loss to the Com- 
pany, with which he had been so long | 
connected as a director and chairman of | 
the executive committee. 


—_—.. 
— 








INTELLIGENT SALESMANSHIP 


The average prospect has no time for ratios and 
literature. 


The report of the New York Insurance Depart- 


ment contains the net cost schedule for twenty years 
of all Companies. 


We have this information in pamphlet form. 


See where the UNION CENTRAL stands. 


L. L. HOPKINS, General Manager 
1 Madison Avenue, New York City 








The State Life Insurance Company 


INDIANAPOLIS 
Not The Oldest--Not The Largest--Just The Best 





NINE MILLION DOLLARS 
Deposited With The State of Indiana 
For The Sole Protection of Policyholders 





OUR COMPLETE PROTECTION POLICY 


event of Accidental Death. 


Protects against Natural Death, Doubles the Payment in the 
Provides for Suspension of Pre- 
miums without Forfeiture in the event of Total. Disability 





THE MOST DESIRABLE POLICY FOR ALL AGES 


Good Territory and 





Remunerative Contracts 
tor Men Who Can “‘ Do Things’’ 


Address CHARLES F. COFFIN, 


2nd Vice President 


1231 State Life Building 











The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. 8. HATHAWAY, Secretary 


New Business Paid-For 





1906 
1907 
1908 


1909 
1910 


$93,563,452 
102,283,634 
109,685,428 


113,716,188 
119,229,233 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 








[ "8URANCE MEN will note the signifi- 
cant increase in The Northwestern's 
new business ¢ 
IMPORTAN’ 


business are shown by the following per- 


centages: 


1910 


It is capable of easy demonstration that 
The Northwestern is the best Company to 


insure in. 
See The Northwestern’s new (1910) policy 
contract with its Dividend Options, Paid-up 
and Endowment Options, Options of Settle- 
ment and the Premium Loan features. 
Issues Partnership and Corporation In- 


surance. : 
For further information or an Agency, 


address 








t FACTS relating to this 


Expenses Mortality Interest 
11.76 59 4.72 
11.81 58 4.76 
10.76 59 4.84 
10.63 54 4.85 
10.90 58 4.86 


H. F. NORRIS, 
Superintendent of Agencies. 























FIRST IN BENEFITS TO POLICYHOLDERS 





MAXIMUM 
DIVIDENDS 


MINIMUM 
NET COST 


THE MUTUAL LIFE 


Insurance Company of New York 


For terms to producing agents, address: 


GEORGE T. DEXTER 





PAID POLICYHOLDERS IN 1910 


$56,751,062.28 


APPORTIONED FOR DIVIDENDS IN 1911 
$13,539,333.07 





2nd Vice President 


34 Nassau Street 


New York, N. Y. 
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PENNSYLVANIA LEGISLATION 


INSURANCE AFFAIRS. 





IMPROVES 





Credit Due Governor Tener and Commis- 
missioner McCulloch—Salient 
Features of New Laws. 





The great Keystone State has leaped 
forward with bounds during the present 
year as regards granting to insurance 
the recognition which it deserves as one 
of the very foremost business enter- 
prises within its borders. A few weeks 
ago The Eastern Underwriter gave a 
prief summary of the bills passed by 
the legislature and signed by the Gov- 
ernor. In a letter to his agency force, 
Edward A. Woods, manager for the 
Equitable Life at Pittsburg discusses 
the measures at some length, pointing 
out their effect on the State Insurance 
Department and also those engaged in 
life insurance work. We reproduce the 
letter of Mr. Woods herewith: 

Efficient Administration Heretofore 

Impossible. 

The most important insurance legisla- 
tion ever passed in Pennsylvania, and 
to insurance men the most important 
laws enacted by the recent session of 
the Legislature, are the eight insurance 
bills which are now laws. The credit 
for the passage of these laws is directly 
due to the efforts of Governor Tenor, who 
announced in his inaugural address that 
these were to be made features of his 
administration. He was deeply inter- 
ested in the drafting of the bills and 
aided their progress through the Legis- 
lature, and ranks this important legis- 
lation as among the most important of 
his administration so far. Commissioner 
McCulloch prepared these bills with 
great care and was incessant, diplo- 
matic and forceful in his efforts for up- 
to-date Pennsylvania insurance legisla- 
tion; and to him, as to the Governor, 
is credit due for this great improve- 
ment. 

Pennsylvania has never had a re- 
formation of her insurance laws. They 
have hitherto been a series of patch 
work and have made the efficient ad- 
ministration of the department by any- 
body almost impossible. The entire 
force of the Pennsylvania Insurance De- 
partment, including the Commissioner, 
has numbered but seventeen persons, 
without any right to employ any addi- 
tional help of any kind. The impossi- 
bility of properly supervising the 869 
companies of all kinds, with assets of 
$4,182,916,161, is obvious, particularly 
when we contrast it with the New York 
Department, having in its employ 115 
persons regularly and the right to em- 
ploy any additional number necessary. 

Strengthens Insurance Department. 

These laws recently passed strengthen 
and increase the.erganization of the In- 
surance Department, both in numbers 
and efficiency. They raise the salary of 
the Insurance Commissioner from $6,000 


to $7,500; they increase the force from 
17 to 31, with the right to employ an 
additional force when approved by the 
Governor; they require the examination 
of every domestic insurance company at 
least once in three years, providing the 
force and authority to do it; they pro- 
vide forthe taking possession and 
winding up of any insolvent or delin- 
quent company, order or association 
transacting any class of insurance; thus 
providing for the economical and ex- 
peditious liquidation of insurance com- 
panies of Pennsylvania, as is being so 
efficiently done in New York. 


Many of the best features of insur- 
ance legislation of other states are in- 
corporated in these laws, and some fea- 
tures not in Legislation elsewhere are 
included. 

The most important matters affecting 
life insurance companies and agents 
and the holders of the 4,000,000 policies 
in the State of Pennsylvania are as fol- 
lows: 

Licensing of Agents. 

First. The licensing of agents is made 
an important matter instead of being 
mere compulsory registration of any- 
body certified to by any company. Cer- 
tificates of appointment of life insurance 
agents other than Industrial shall be 
issued only upon written application to 
the Insurance Commissioner, approved 
and countersigned by the company de- 
siring to be represented, and shall be 
upon form prescribed by the Commis- 
sioner, giving such information as to the 
capacity and character of th° applicant 
as he may require. The Commissioner 
further has the authority to refuse to 
issue or renew and to suspend or revoke 
such certificates previously granted, 


upon its appearing to his satisfaction 


that persons to whom certificates have 
been previously granted or by whom 
they are applied for have by miscon- 
duct, violation of law or otherwise, 
proved unfit or improper to hold such 
certificates, subject to right of appeal 
to the court. This dignifying of pro- 
fessional insurance men and requiring 
some standard of persons desiring 
licenses is one of the most important 
steps in recent years in excluding from 
our ranks the undeserving and delin- 
quent and enabling the authorities of 
this State to eject the unworthy from 
the ranks of insurance men. 

Second. Persons holding only brok- 
ers’ licenses have no authority to place 
life insurance, and a specific license for 
each company with whom business is 
placed is required. 

Third. Authority is given the Com- 
missioner to examine agencies or pro- 
motion companies selling stock in other 
companies either existing or about to 
be organized. 

Twisting and Misrepresentation. 

Fourth. The “twisting” of business 
by any company, agent or any person 
or corporation, is made a criminal of- 
fence. The law forbids any misleading 
representations or incomplete compari- 
son of policies to any person insured 








Ceneral Agency Wanted 


Experience in Agency Organization and de- 
velopment of Agents, coupled with Personal 
Production ability, verified from live, present 
day results. 





“ COMPETENT,” 
Care The Eastern Underwriter 
105 William St., New York 











in another company for the purpose of 
inducing or intending to induce the 
lapsing, forfeiting or surrender of ex- 
isting insurance, under penalty of a fine 
not exceeding $500 and imprisonment, 
or either or both, and the revocation of 
the license of the offender. The further 
moral effect of stamping as a crime the 
“twisting” of business is a most im- 
portant forward step in Pennsylvania, 
which now has the most complete law 


in this respect of any State in the 
Union. 
Fifth. Misrepresentation of policies 


and the benefits and advantages there- 
under is now a misdemeanor punishable 
by fine, imprisonment or both, and by 
a revocation of the offending agent's 
license. 

Sixth. It is now unlawful for any 
county, city or municipality to impose 
or collect any insurance license fee or 
tax upon insurance companies or their 
agents. 

Firm or Corporation Insurance Legal- 
ized. 

Seventh. A firm or corporation is 
specially allowed by law to take insur- 
ance upon its members, its officers and 
directors, upon its employes and for 
pension and relief fund purposes. Penn- 
sylvania is now the only State specific- 
ally authorizing by law such insurance, 
placing the legal title in partnership, 
corporation and employe insurance ab- 
solutely beyond question. 

Eighth. Minors who have attained 
the age of eighteen may make all need- 
ful contracts for life insurance; thus 
the consent of the parents or guardians 
is no longer required. This, however, 
does not validate notes or assignments 
made by minors. 


Ninth. Misappropriation of life in- 
surance premiums, whether money or 
substitutes for money, is larceny in- 


stead of embezzlement. This requires 
extreme care in the prompt remittance 
and cautious guarding against misuse of 
insurance premiums by the agent col- 
lecting them. Larceny is a felony, a 
crime of higher order than embezzle- 
ment; and it is a “compounding of a 
felony” to stop a suit for larceny once 
commenced. Every agent should be ex- 
tremely careful, therefore, not to permit 
life insurance funds, whether cash or 
notes, to enter in any way in his per- 
sonal accounts, but to treat them as 


‘trust funds and see to their prompt re- 


mittance. 

Tenth. The dating back of a policy 
not more than six months is permitted 
and more than six months is prohibited; 
making this matter, which has hereto- 
fore been a matter of rulings, specific 
and permanent. 

Eleventh. “Standard” provisions are 


' necessary; 





required in all life insurance policies 
| issued in Pennsylvania. 

These are but a few of the salient 
| points of improvement in the laws 
| affecting life insurance companies only. 
Similarly improved provisions as to fire 
and other insurance are embodied. 
Careful observance of such parts of the 
new laws as affect insurance men is 
and the increased security 
given to the holders of policies of all 
kinds in Pennsylvania is a matter for 
congratulation and credit to the Gov- 
ernor, Insurance Commissioner and@ 
Legislature. This recognition of the 
importance of safeguarding the great 
insurance interests of this state is also 
gratifying to all interested in insurance, 
who far outnumber, many times over, 
all persons interested in every other 
form of thrift and saving combined, and 
exceed, in the great Keystone State, the 
number of those interested in any other 
State in the Union but New York. 





INSURABLE INTEREST. 





Acceptance of Premiums Estops Asso- 
ciation from Setting Up Specula- 
tion as a Defense. 





Concurring in the findings of the 
Second District Court of Newark, the 
Supreme Court of New Jersey has af- 


firmed a judgment recovered by Tera 
Thomas against the National Benefit 
Association. The action was based upon 
a life insurance policy in which the 
plaintiff was named as the beneficiary. 


The association sought to escape its 
obligations by claiming that the plaintiff 
had no insurable interest in the life 
of the insured. 

One of the provisions of the policy 
was that where a person named as the 


beneficiary was described as a “guar- 
dian,”’ such person “must have some- 
thing more than a pecuniary interest in 
the injured, as speculative policies are 
not issued by this association.” 

The court held this provision to be 


vague, and therefore subject to judicial 


interpretation. Justice voorhees, who 
wrote the opinion, said that the issu- 
ance of the policy and the receipt of the 
premiums by the association amounted 
to a practical interpretation of the pol- 
icy by the parties in interest. This he 


held precluded the association from 
avoiding the policy because of lack of 
insurable interest by the beneficiary. 


business there. 


Life Insurance Manual. 








To A. J. Flitcraft we are indebted for 
a copy of the Life Insurance Manual 
for 1911, this being the 24th issue of 
the work. 

The book is well known in the life 
insurance field. It contains application 
agreements and complete policy forms 
of 76 companies; premium rates, let- 


ters regarding reserve bases, cash 
values, extended loan and paid up 
values, reserve tables and in fact a 


library of valuable information to com- 
pany, officer and agent. 
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JOHN F. DRYDEN, President 


OVER $1,500,000 


Life Insurance was written each business day 
during 1910 by 


THE PRUDENTIAL 


Write us about an agency 
THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 


Home Office, NEWARK, N. J. 
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SAVINGS BANK VS. LIFE INSURANCE | 


(From Mutual Interests) 


A prominent bank in another city 
runs a display advertisement in the lo- 
eal papers in this foolish strain: 

“A BUNCH OF BANK BOOKS repre- 
senting comfortable balances in strong 
banks is better than an insurance policy 
in any form. Under these circum- 
stances, one does not have to die to win. 
Think it over.” 

We have thought it over. This is the 
answer: 

The old fallacy that in life insurance 
you must dle to win has been refuted 
a thousand times. In the first place you 
are bound to die anyhow, whether you 
patronize the savings bank or life in- 
surance. Accordingly, you may as well 
have life insurance when you die, for 
with life insurance you win; without it 
you generally lose. 

Put your savings in the bank? If the 
bank does not break, and you do not 
spend the money in the meantime or 
invest it in some losing venture, your 
widow and orphans will get it when 
you die with accumulated interest; but 
the amount they receive even then: will 
be the merest pittance compared with 
what they would have received had the 
same money been used in paying life 
insurance premiums. That isn’t dying 
to win, but winning when you dig. 

If the widow leaves your accumula- 
tion in the bank, the latter will pay her 
3, or 3%, or possibly 4 per cent. interest. 
If she leaves the proceeds of a life in- 
surance policy with The Mutual Life, or 
you yourself leave the proceeds of a 
maturing endowment with the Com- 
pany, the latter will allow as much 
more than 3 per cent. interest as it 
earns, as measured by the net rate of 
interest used each year in computing 
dividends. In the present year the 
Company is paying 1.4 per cent. in ad- 
dition to the 8 per cent. guaranteed. 
As in the case of a bank, the rate may 
be more or less in the future than it is 
to-day. In the meantime, in your life 
insurance policy in The Mutual Life, 
for instance, with its assets of over half 
a billion dollars, you have one of the 
safest investments in the world—far 
safer than the average bank—and you 
are receiving a better return on your 
money than any sound bank can pay. 

If you desire to accumulate a fund 
for the future, use your savings to pay 
the premiums on an Endowment policy. 
To be sure, if you deposit like amounts 
in the savings bank each year for 
twenty years; if you don’t draw them 
out and spend them when you happen 
to need a little money; if the bank 
doesn’t go out of business in the mean- 
time; if you don't die during the twenty 
years—then you may have as large a 
fund at the end of that time as if you 
had carried an endowment policy in The 
Mutual Life. 

But look at the formidable “if’s” in 
that pwoposition. 

Perhaps you might deposit a stated 
sum in the savings bank every year for 
twenty years, but perhaps no one ever 


did! You can safely challenge any sav-| 
ings bank in the country to show a) 
single case of that kind. Perhaps, when | 
you need a little money for some pass- | 
ing fancy, or have a chance to invest) 
in a “sure thing” which offers golden | 
profits, you may constantly resist the) 
temptation to draw on your little hoard | 
in the savings bank. But one seldom | 
does. Only by the systematic deposit | 
of specific sums at specified times, on 
some semi-compulsory plan such as life | 
insurance affords, will one put away his | 
savings regularly, systematically, for| 
twenty years, and leave them “put.” | 
Only on such a plan will one save per-| 
sistently through any other period, long | 
enough to accumulate a sum worth) 
while. You can do it through the me- 
dium of endowment insurance, as tens| 
of thousands have done in the past. 

Perhaps your bank may not fail in 
the course of twenty years; the vast) 
majority of good banks will not, but} 
many will, as in the past twenty years. | 
Perhaps you know which bank will} 
weather all storms, but no one else | 
does. } 

As an example of this, the New York | 
World of May 24, 1911, publishes an | 
article entitled 
FIFTEEN FAILED BANKS, DEBTS, | 

$37,000,000. 

The new State Superintendent of | 
Banking will take charge to-morrow, it} 
is expected, of the principal office of the | 
department-—the one in this city. When | 
he does so he will receive as a legacy | 
from his predecessor fifteen banking | 
corporations which have failed in the 
last two years and six months, sweep- 
ing away more than $37,000,000 of the 
people’s money. 

7” a . 

In some cases dividends have been 
paid, but in the majority not one cent 
has been handed back to the depositors 
who placed their money in the institu- 
tions. 

Observe, now, that in more than a 
generation no legal reserve life insur- 
ance company, which has operated an 
the level net premium plan during its 
whole career, has failed. Under the 
effective supervision of this day, with 
the incomparable safeguards thrown 
around life insurance by the legal re- 
serve laws, failure with loss to policy- 
holders is practically impossible. | 

Perhaps you know that you will not 
die within twenty years. But no one} 
élse does! If you do die, however, you 
will win on the life insurance plan—or 
your widow and orphans will; and just | 
so surely, as compared with life insur-’ 
ance, you will lose on the savings bank | 
plan. 

Your family will not suffer want while 
your heart pumps. After it has ceased, | 
let The Mutual Life be the pumping 
station. | 

} 














Roscoe Gurnsey, Wyoming, manager | 


for the Germania Life, has resigned to 
take up real estate work. | 





——:} 





Incorporated as a Stock Co...pany by the State of Illinois 





COMPANN( 


HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through 
BANKS OF DEPOSIT which prepares the 
field for you—MR. AGENT 
WHY don’t you write the Company AT ONCE ? 








State Mutual Life Assurance Company 


WORCESTER, MASSACHUSETTS 
BURTON H. WRIGHT, President 
INCORPORATED 1844 


PROSPERITY FIGURES 


INSURANCE IN FORCE - - ~ - - $140,710,898 
INCREASE OVER 1909 - - - - - 8,140,834 
Our agents had the most prosperous Year in the history of the company. 


INCREASE OF PAID-FOR BUSINESS OVER 1909 15% 











ASSETS . - -« 4. 2p ws $36, 327,079.03 
LIABILITIES - - - - . - 33,371, 841.25 
SURPLUS MASS. STANDARD - - $2,955, 237.78 


ONLY HIGH CLASS MEN CONSIDERED 
EDGAR C. FOWLER, Superintendent of Agencies, 








(ireat Southern Life Insurance Company 
HOUSTON, TEXAS 


SIX MILLION DOLLARS 


New Insurance Written During 1911 
January . $627,400 
February . 600,400 
March 655,585 
J April 1,135,150 $3,018,535 


ADMITTED ASSETS 
$1,038,051.16 


We want good men to represent a good 
Company. Address 


O. S. CARLTON, Vice President 





J. T. SCOTT 


Treasurer 


J. S. RICE 
President 
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ARE YOU AMBITIOUS? 


THE FRANKLIN has a splendid 
opening in its HOME STATE for a 
first-class producer. 


INVESTIGATE TO-DAY! 














““One to-day is worth two to-morrows” 
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BRIGHT’S DISBASE INGREASING 


“STRENUOUS AGE” RESPONSIBLE. 








pr. J. S. Lankford Believes People Eat 
too Much—Hurry and Worry 
Are !njurious. 





Several pamphlets—particularly those 
of E. E. Rittenhouse—calling attention 
to increased mortality due to diseases 
of the heart, kidney and brain have 
been issued of late, and in each case 
the “strenuous life” is given as the 
real cause Of the unsatisfactory show- 
ing. A letter by Dr. J. S. Lankford, 
medical director of the San Antonio 
Life discusses the notable increase in 
mortality due to Bright’s disease in a 
manner Which allows of no misunder- 
standing as to what he holds respon- 
sible therefore. He says: 

“It is a matter of great importance 
to life insurance companies’ that 
Bright’s disease is increasing. An 
examination of the mortality tables for 
a quarter of a century reveals this to 
be a fact. No physician who has been 
in active practice during that time, and 
observing closely, will deny that it is 
so. The question naturally arises, what 
is causing it? It might be answered 
that diagnosis is easier with our present 
facilities, and, therefore, the knowledge 
of a larger number of cases. It is true 
that with our highly refined and varied 
tests, and with more skillful and more 
frequent use of the microscope, we can 
more easily discover the early signs, 
and more readily differentiate the 
various forms of nephritis. But the 
fact remains that the advanced and 


fatal cases were as well described by 
Bright generations ago as they have 
been at any time, and they are more 


common now, particularly in the last 
fifteen or twenty years than ever be- 
fore. And this in spite of the fact 
that fatal cases should be diminishing 
on account of the possibilities of treat- 
ment when the disease is diagnosed so 
early. 
Perpetual Nerve Strain. 

On looking about for a cause of 
increasing kidney trouble we must con- 
clude that the one great radical change 
in the manner of living of our people 


is, not one, but a large number of 
things that cause nerve strain. The 
sensitive nervous system of the child 


is put under a severe strain in school; 


he struggles under the burden of an 
impossible lot of books, with insuffi- 
cient attention to health and physical 


he rushes through every- 
and when he has attained 
manhood he is already unnerved, and 
has a morbid desire to ‘go.’ Then, 
when the fight for a living, or prom- 
and power, begins, he is poorly 
equipped for the fierce battle. Dozens 
of devilish devices begin to shock the 
nervous system; the bells of a hundred 
kind, that never seem to stop; the door 
bell, the telephone, the elevator, the 
street car and scores of others, and if 
we haven’t an automobile of our own 
to keep us on a strain, we have to 


development; 
thing wildly, 


inence 


be dodging the other fellow’s all the 
time; business competition is sharp; 
and so it goes. The cost of living is 
high and the struggle is sometimes 
desperate. If we want to be anything, 
or do anything in life, there seems 


always to be smarter or sharper men 
ready on every side to meet us in 
mortal conflict for supremacy. And 
thus we hurry, and struggle, and worry, 


and fight, and hurry some more, and 
work long hours and play but little. 
The Remedy. 

“Then it is that the brain center, 
and especially the great sympathetic 
nervous system loses control of cell 
function in all the organs presiding 


over secretion and excretion; digestion 
becomes impaired; toxins are generat- 
ed; auto-infection begins; we become 
loaded with our own poisons, and the 
kidneys work like galley slaves to keep 
them eliminated. The fight may go on 
successfully for years, but in many 
cases the battle is lost, and the kidneys 


and heart go down the ‘Tine Socata. | 
This proposition is proven by the notable | 
fact that it is the brain workers in most | 
active life who are thus going down, | 
especially those who worry. When we’ 
learn to eat less and take more time for | 
digestion, work less and play more, and | 

quit hurrying and worrying so much, | 
life insurance companies will live 

longer, or at least be more pia 


ENJOYS ENVIABLE RECORD. 





Vice-President Saunders of Western | 
States Life a Successful Agency | 
Builder—Speaks of Future. | 

| 





H. J. Saunders, the new vice-presi- 
dent and manager of agencies of the 
Western States Life of San Francisco, 
was for 15 years in the service of the | 
New York Life. For many years prior | 
to March, 1910, he held the post of 
supervisor, operating in Louisiana, Ala- 
bama, Mississippi and Florida, making | 
headquarters at New Orleans. Since | 
that time, and up to June 1 of this | 
year, he has successfully filled a simi- 
lar position in the Pacific Coast terri- 
tory with headquarters at San Fran- 
cisco. As an agency builder, he has a 
record second to none in the service of 
that Company. On several occasions, 
prior to his transfer to the California 
field, he won first place among New 
York Life agency builders on volume 
of business paid for within a given 
year by new men brought into the ser- 
vice of the Company during that peri- 
od. During 1910 the San Francisco 
office ranked No. 1 among all the agen- 
cies of the Company throughout the 
world in paid business produced by 
men entering the service of the Com- 
pany during the year, notwithstanding 
the fact that Mr. Saunders took charge 
of the office in March and hence had 
but 10 months in whicn to accomplish 
the results. 

In speaking of the reasons which 
prompted him in taking charge of the 
Western States Life, and also the pos- 
sibilities for the future, Mr. Saunders 
in a letter to The Eastern Underwriter 
says: 

“In severing my connection with the 
New York Life, I did so because I be- 
lieved in the future of the West, and | 
because I believed that the Western | 
States Life with its ample capital and | 
surplus, $1,355,516.99, is destined in the 
fullness of time to take its place among 
the great insurance companies of this 
country. 

“Our business policy will lead us to- 
ward building along safe and conserva- 
tive lines—always having in mind the 
vital importance of keeping expendi 
tures within the proper limits, coupled 
with a program that will carry with it 





the open book policy, to the end that 
our stockholders, policyholders and the 
public at large, may know all about 


the Western States Life at all times. 


“Our policies are liberal, safe and 
sane. No Board Contracts or other 
‘sugar coated’ propositions will have 
place with this Company. We are 


openly and unequivocally committed as 
being against rebating or twisting. Any 
agent found guilty of either of these 
practices will be immediately dismiss- 
ed from the service of the Company. 
“To summarize, our intention is to 
build in such a way that the most ad- 
verse critic can find nothing in our 
methods with which to find fault.” 





Unfair to Agents. 

In the opinion of H. N. Pinkham, a 
leading local agent of Portland, Me., 
underwriters’ agencies are unfair to 
local men in that they multip!y his com- 
petition, and his opinion is that in fu- 
ture companies without such connec- 
tions will be preferred by the majority 
agents. 





Milton S. Koblitz, superintendent of 
agents of the Bankers Life of New York, 
accompanied by his wife sails for Eu- 
rope shortly to be gone six weeks. A 
painstaking and persistent worker Mr. 
Koblitz is known as a young under- 
writer of unusual promise, and will be 
heard from in the future, 




















AGENCY SUPERINTENDENT WANTED) - 


Headquarters Scranton, Pa. Population of 750,000 reached by 
trolley. One of the largest and oldest companies. Two Million old 
business to care for. Salary, office expenses, full commissions, re- 
newals. Differential commissions allowed. Applicants must prove 
$100,000 personal business in past twelve months. 

In making application, state references and whether married or 
single. 















SCRANTON care of THe Eastern UNDERWRITER 
























INSURANCE SOLICITORS 


To whom the hills or shore of Connecticut 
would be attractive during the summer 
months are invited to correspond with 


LIFE 


DWIGHT G. HOLBROOK 
Manager, The Mutual Life Insurance Co. of N. Y. 
HARTFORD, CONN, 


































WHY NOT 


Ha 


Mutual Life Insurance Company 
OF BOSTON, MASS. ? 





WHY NOT 
THE 18 PAYMENT LIFE? 


WHY NOT 
THIS AGENCY? 


IT DOES THINGS—TRY US 





WILLIAM N. COMPTON, General Agent 
Telephone 6030—6031 Cortland 220 BROADWAY, NEW YORK CITY 





















TEXAS and ARKANSAS 


Best field for life insurance in America 


“es ” 
a i er COME WITH THE SOUTHLAND LIFE 
5 The Leading Texas Company 
OUR BUSINESS first quarter 1911 
1109 applications for $2,275,000 
A Connection with Us means PROSPERITY 
Writo teday SOUTHLAND LIFE, Dallas, Texas 
























American Central LifeInsurance Co. 
INDIANAPOLIS, INDIANA 
ESTABLISHED 1899 
From time to time has excellent openings in the fifteen states in which it operates 
Energetic agents desiring liberal permanent contracts for territory should address 


Herbert M. Woollen, Vice President 



























TOPMOST PLACE! 


This Company stands first, among the twenty companies that 
have the most insurance in force, in per-cent. of gain in insurance 
in force in 1910, based on the amount of new paid-for business. 


The cause: Our business renews exceptionally well. Underlying 
this fine record is Insurance Quality that satisfies our policyholders, 


Address 
GEORGE D. LANG, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASS. 
INCORPORATED 1851 



















THE EASTERN 


UNDERWRITER 





June 29, 1911. 








POLICY LOANS A  MBNAGE 


DEFEAT PURPOSE OF INSURANCE. 








Result in Heavy Lapses—Schedule 
Showing Amounts and Percentages 
of Various Companies. 





The increasing tendency of policy- 
holders to borrow on their life insurance 
has been generally noted and widely 
deprecated. Policy loans now constitute 
a considerable percentage of nearly 
every company’s assets, and the relative 
proportion of policy loans is steadily 
increasing. This increase is possibly 
due in part to the fact that the older 
policies do not provide for loans, the 
holders of such policies being therefore 
less tempted to. borrow, while some 
companies grant loans only on contracts 
containing a loan provision. 

Much may be said in favor of the 
policy loan as an assét. The security 
is absolute; direct loss to the company 
is impossible. The loan is necessarily 
made within the amount of the re- 
serve; and failure to repay the loan 
merely forfeits the value of the policy 
to the company, which, theoretically 
at least, loses nothing. Moreover, the 
policy loan involves little expense or 
labor to the company; collections are 
virtually automatic; and the interest 
rate is usually more favorable than 
upon any other class of assets. 

Advantages to the Policyholders. 

Why then should not the insured 
borrow the cash value of his policy 
when he deems it to his advantage to 
do so? The loan privilege is constantly 
urged by the agent as an important 
benefit; and comparisons are made be- 
tween companies as to the readiness 
with which loans are allowed, favorable 
rates of interest, etc. The fact, that 


the insured has in his policy an asset 
always available in time of need, is 
persistently urged. It is pointed out 
that the cash or loan value of the 
policy is constantly increasing; that 
money can be procured from this source 
when all others fail; that loans of this 
class involve no publicity whatever; 
that the borrower incurs no personal 
liability; that the loan may be repaid 
at pleasure and is renewable at the will 


of the borrower; etc. The experience 
of policyholders in the panic of 1907 is 
universally cited, when men of wealth 
as well as persons of moderate means 
were able to obtain immediate funds 
on their life insurance policies, when 


accommodation could be secured no- 
where else on any sort of security. 
Most companies during that period 


rapidly increased their policy loans, in 
many instances doubling the clerical 
force of their loan departments in order 
to meet the demands of borrowers. 
Some of the more prominent companies 
made loans of large proportions, in one 
or two instances as much as $200,000 
to a single borrower. 

Disadvantages Many and Serious. 

In view of these obvious advantages 
to both company and insured, why 
should there be any objection to policy 
loans? It may -be replied that the 
disadvantages are many and serious. 
The tendency to lapse a policy upon 
which there is a loan is extreme. It 
is asserted that less than 19 per cent. 
of such loans are never repaid by the 
borrower. As repayment cannot be de- 
manded by the company so long as the 
interest is duly met, and as it is always 
easier to: pay interest than to repay 
the principal sum, the borrower con- 
tentedly lets the loan run on from year 
to year without effort at repayment. In 
fact, once a borrower always a borrower. 
Having discovered this easy source of 
money, the tendency is to increase the 
existing loan from time to time rather 
than to reduce it. Gradually however, 
“a change comes o’er the spirit of his 
dream.” Assume, for example, that on 


a $19,000 policy the insured has bor- 


rowed to the limit from year to year, 
until now his loan amounts to $3,000. 
He observes that he is paying premiums 
on $10,000 (say $490 a year) and in- 
terest on $3,000 (about $180), while he 
has actual protection of only $7,000, 
since the amount of the loan must be 
deducted from the .face of the policy 
in the event of his death. He tires 
presently of paying premiums on $19,- 
000 and interest on $3,000, while having 
only $7,000 actual insurance; and as a 
final solution he borrows any little 
balance that may be available and lets 
the policy lapse. The company has lost 
nothing directly in the way of funds, 
for the loan was fully secured by the 
cash value of the policy. The loss is 
chiefly to the borrower, in that his 
family is now without protection. He 
may secure new insurance if he is in 
good health, but it must be at a higher 
rate of premium, and he is too often 
disinclined to begin over again. In 
other words, the tendency of the policy 
loan is to defeat the ~primary purpose 
of life-insurance by forfeiting the policy 
and eliminating the protection which 
the insured has striven to provide for 
his family. 
Borrowing from the Widow. 

The man who borrows on his life 
insurance policy borrows in fact from 
his widow and orphan children. With 
$10,090 of insurance in force, all of which 
should have remained intact for their 
protection, he borrows $3,000 for other 
uses, and the amount at his death is 
deducted from the face of the policy. 
The widow and orphans are compelled 
to repay the loan. 

Adverse Effect of Lapses. 

But the company also is, indirectly 
but none the less truly, a loser. There 
is no direct loss of money, but the 
termination of so many policies yearly 
through forfeiture of loans is a serious 
detriment to the company—that is, tu 
existing policyholders. Theoretically, it 
is the sound risk that lapses or sur- 
renders his policy. The impaired life 
maintains his insurance in force. While 
this theory is undoubtedly correct when 
lapses or terminations by surrender are 
extensive, it is probably not always 
true in the case of what might be called 
‘normal’ lapses. There is a shiftless 
lass in life insurance as in other un- 
dertakings, who never persist long in 
any course of action. These lapse their 
policies in the early years or surrender 
for cash as soon as an available sum 
is in sight. Experience has shown that 
this class of policyholders—the improvi- 
dent, the vacillating, the infirm of pur- 
pose—are not so long-lived as the more 
persistent and thrifty. But borrowers 
are not all, nor even largely, of the 
shiftless class. Many policyholders are 
tempted to borrow when in need of 
money, who would not in the first place 
have entertained the idea of surrender- 
ing their policies for cash. But for 
this easy source of money, they would 
have found some other means of sup- 
plying their real or fancied needs, 

Special Danger in Time of Panic. 

Borrowing promotes lapses and hence | 
tends to the deterioration of the busi- 
ness in force. This is especially true 
in a time of great financial depression | 
when all classes, the thrifty as well | 
as the shiftless, the business man who | 
has a pay-roll to meet and the spec- 
ulator who would buy securities at 
sacrifice prices, rush to the life insur- 
ance company for money. This was 
forcibly iilustrated in the panic of 
1907. Many companies were unable to 
take advantage of the opportunity to 
buy securities at low rates, because 
their ready funds were all needed to 
meet the demands of borrowers. So far'| 
as known, none of the companies were | 
obliged to sell existing investments at | 
a sacrifice, on a depressed market, in | 
order to provide for loans, but it is| 
easily conceivable that, in a panic of | 
longer continuation and greater viru- 
lence, this might become necessary. It 
is because of this real or apparent 
danger that some companies have re- 
served the right in their policies to 
withhold the making of loans for a 
period of three to six months, when 
deemed best for all concerned. It would 











be well if this practice were universal, 
but there are grave difficulties in the 
way. A mutual company should treat 
all policyholders alike, and as most of 
the older policies provide for making 
loans “at any time,” it would be unfair 
to the new policyholders to refuse them 
the same right. The provision is also 
a source of much trouble in competition, 
so long as the policies of many com- 
panies do not contain such limitation. 

Another provision which is intended 
to discourage the making of loans is the 
exaction of a high rate of interest. It 
is urged that the man who really needs | 
funds will be willing to pay 6 per cent. | 
and that the rate may have a deterrent | 
influence upon others. There is the} 
same objection to this provision, how- 
ever, as to the one reserving the right | 
to withhold the making of the loan for | 
a stated period. The older policies | 
usually provide for 5 per cent. interest | 
on loans, and it would be inequitable | 
and non-mutual to collect a higher! 
rate of others. | 

Excessive Policy Loans. 

For different reasons the proportion 
of assets embraced in policy loans) 
varies greatly in different companies. 
The accompanying table affords an in- 
teresting study in this respect. It will 
be seen that in the case of some com- 
panies the proportion of loans is little 
in excess of 6 per cent., while in others 
the amount approximates 50 per cent 
of the company’s assets. Naturally, we 
should expect a small percentage of 
policy loans in a new company, whose 











1860 51st Year 


Home Life 
Insurance 


Company 


of New York 


GEORGE E. IDE, President 


CEE re ey $25,025,299.06 
Insurance reserve fund, 
sans ceg a aeheecsu $20, 937,739.93 
" Reserve for. deferred 
dividends.. Sind bcs 
Reserve for ‘all. other 
contingencies........ $1,794,612.13 
Insurance in force, 
December, 31st, 1910 
$100,214,968.00 


191] 


, 292,947.00 


“As aresult of a thorough examination 
into the affairs of this Company, it is evident 
to your examiners that the business is being 
conducted in an efficient manner * * * with 
a view to obeying fully the law and with 
intention of dealing with the policy-holders 
justly."—Extract from Report of th: 
New York State Examiners, Dec. 24 
1910. 








NOW ORCANIZINC — 
THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 


mead GMese—Reading, Pa. 


THE READING FINANCE AND SECU RITIES COMPANY INC.,, Fiscal Agents 
402-404 Colonial Trust Bidg., Reading, Penna. 








Company. 
in many fields. 


WILLIAM T. SMITH, Secretary 


WANTED 


INSURANCE SALESMEN, THE MONEY-MAKING KIND 


Our policy contracts contain features unequalled by any other 
They are real “sellers.” 


UNITED STATES ANNUITY AND LIFE INSURANCE CO. 
1307 McCORMICK BLDG., CHICAGO, ILL. 


Openings of every kind 








F. W. KILLEN, President 
JOS. N. FINLEY, Second Vice President 


Maiestic Life Assurance Gompany 


(INCORPORATED) Home Offices: INDIANAPOLIS, INDIANA 
$100,000 DEPOSITED WITH INSURANCE DEPARTMENT 


DR. HARRY HUBBARD, Treasurer 


Stock Salesmen and Life Insurance Men of Ability Desired 


GEORGE J. ROGERS, Vice President 
R. M. AYRES, Secretary 











HARTFORD 
LIFE 


Is out after Business and Wants 


You To Ask About Its Best 
Proposition. It Will Be Worth 
While. 


WE HAVE THE 
BEST SELLERS 


CHARTERED 


Paid Beneficiaries Over 


satiated 


HARTFORD, CONN. 
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policies have not been long enough ip 
force to have accumulated large re 
serves. There are many exceptions to 
this, however, the heaviest loans rela- 
tively being found among the younger 
companies. in some instances this is 
due to the conversion of assessment in- 
surance to a legal reserve basis. Some 
of these companies formerly operated 
upon the assessment plan, while others 
bave reinsured assessment companies. 
In either case the assessment policies 
were changed to a legal reserve basis 
by rewriting them at premium rates 
corresponding to the age at entry and 
charging against them a lien, or policy 
loan, for the amount of the reserve 
which would have accumulated, had the 
legal reserve rate been collected from 
the beginning. In other cases, the com- 
pany for a number of years followed 
the plan of dating its policies back, 
usually for a period of seven years, and 
charging against the policy a lien, or 
policy loan, for the amount of the re- 
serve that would have accumulated in 
that time, with generally, also, an addi- 
tional amount as a loading for expenses, 
Thus it happens that we have a number 
of young companies whose policy loans 
constitute from 20 to over 40 per cent. 
of their admitted assets. Such policies 


are even mere prone to lapse than 
those in which the loans were made in 

ordinary course. 
Observe that the Connecticut Mutual 
Ratio of Policy Loans 

Company. 
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has a very small proportion of policy 
loans. This ig doubtless due in part to 
the fact that the company has only re- 
cently adopted the practice of making 
such loans. 

The very low percentage of policy 
loans in the case of the John Hancock 
Mutual Life is largely due to the fact 
that more than half of this company’s 
business is industrial, upon which loans 
are not made. 

The high percentages of the American 
Central, Des Moines Life, Federal Life, 
Fidelity Mutual, Franklin Life, [Illinois 
Life, Minnesota Mutual, Missouri State, 
Security Mutual and State Mutual of 
Georgia are due largely to readjustment 
of assessment business to a legal re- 
serve basis. 


In the case of the Intermediate Life, 
Liberal Life, Meridian Life, Reserve 
Loau Life and State Life, all of Indiana, 
the high percentages are due chiefly to 
reserve liens on dated back policies. 


The large proportion of policy loans 
in the case of the conservative Presby- 
terian Ministers’ Fund is noteworthy. 
Is this attributable to the meager sup- 
port vouchsafed to the clergy by close- 
fisted parishioners? 

The figures for this table are gather- 
ed from the Consolidated Chart, pub- 
lished by the Fraternal Monitor, Roch- 
ester, N. Y. 


to Admitted Assets. 


Admitted Policy 
Assets. Loans. Ratios. 
$95,245,844 $8,160,414 8.57 
2,839,770 891,923 31.41 
1,389,255 225,181 16.21 
18,886,877 2,511,269 13.30 , 
68,389,210 4,779,232 6.99 
3,107,034 706,298 22.73 | 
485,777,569 65,250,555 13.43 | 
9,941,907 687,301 6.91| 
2,545,277 1,206,135 47.39 | 
21,673,571 6,023,733 27.79 | 
5,430,805 1,469,813 27.06 | 
45,327,354 4,329,534 9.55 | 
25,042,621 2,819,626 11.26) 
8,125,139 1,555,295 19.14 | 
541,381 171,081 31.60 | 
72,656,259 4,593,186 6.32 | 
2,017,377 345,080 17.11 
201,159 60,857 30.25 
21,564,180 3,191,155 14.80 
59,625,226 7,650,368 12.83 
1,715,275 606,204 35.34 
3,155,120 758,805 24.05 
2,584,469 547,881 21.20 | 
137,602,579 18,596,222 13.51 | 
572,859,063 70,953,536 12.39 | 
9,961,913 1,086,418 10.91) 
50,438,517 6,108,822 12.11 | 
54,422,643 6,542,025 12.02 | 
637,876,567 99,737,918 15.64 
274,025,494 40,005,496 14.60 | 
117,263,678 15,711,980 13.40 | 
30,157,612 3,660,098 12.14 | 
23,839,860 3,716,180 15.59 | 
4,487,807 849,093 18.92 | 
73,210,642 7,865,454 10.74 | 
2,292,563 986,137 43.01 | 
2,970,984 370,816 12.48 | 
5,822,292 1,501,214 25.78 | 
9,653,281 2,343,703 24.28 | 
36,884,444 4,444,999 12.05 | 
3,282,030 1,363,663 41.55 | 
58,605,445 7,378,736 12.59 | 
81,234,785 12,011,464 14.79 | 
17,194,331 1,467,239 8.53 | 
8,533,432 15.45 | 


1,318,106 





May was the banner month of the | 
year, thus far, for the Security Mutual | 
Life, both as to submitted and approv- 
ed business. The increase as compared 
with the same month of last year was 


23 per cent. 


KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 

——Each Week-—— ———"——— 

Subscription $3 Per Annum 








able territory. 





THE FEDERAL LIFE will make especially favorable contracts 
with reliable men who desire to form permanent connections with a growing, 
progressive, twelve year old Company as Managers and Agents and for desir 


We do not make advances—our Representatives must support themselves and 


not be a burden upon their fellow workers. 
If interested address ISAAC MILLER HAMILTON, President, 


| 
| 
| 
| 
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CHICAGO | 












Montana Life. | 





The first annual meeting of the) 
stockholders of the Montana Life of 
Helena was held June 19th. Stockhold- 
ers from all over the State were pres- | 
ent, including bankers, merchants, pro- | 
fessional men and ranchers. Sixteen 
directors were elected, and following 
an organization of the board, officers | 
were elected as follows: W. G. Con- 
rad, president; W. R. Allen, A. C. John- 
son and Ed. Donlan, vice-presidents; J. 
M. Miller, secretary; E. E. Esselstyn, 
treasurer; O. W. McConnell, general 
counsel; B. C. Brooke, medical direct- 
or; G. R. Rhoads, general manager. 


In the evening a banquet was given | 


at the Grandon Hotel, the stockholders 
and some of the policyholders being 
present. 
been arranged, and O. W. McConnell 
ofhciated as toastmaster. Toasts were 
responded to by G. R. Rhoads, Lieuten- 
ant Governor Allen, L. B. Hughes, A. J. 
Galen, attorney general; E. E. Essel- 
styn, State treasurer, and P. B. Bart- 
ley, cashier of the Conrad Trust and 
Savings Bank. 

The Company has only been writing 
insurance since September 10, 1910, 
and has paid-for business on the books 
of $2,250,000, with premiums of about 
$93,000. It has mortgages of $330,110, 
drawing interest at 8 per cent. 
total assets of $503,750. 


Under the direction of G. R. Rhoads, | 
general manager, the Company is meet- | 
its ex-| 


ing with satisfactory success, 
penses being at a low figure. Mr. 
Rhoads is an insurance man of wide ex- 
perience, and the Company is now oper- 
ating in Montana and Wyoming and 
will enter one or more adjoining States 
in the near future. 





An attractive program had | 


and 





THE 
FIRST MUTUAL 


Chartered in America 





NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 
Assets Jan, 1,1911 .... $54,422,643.60 


Liabilities 50,108,449.79 
4,314,193.81 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 








CHAS. D. PEARCE, President 


A GIANT »™ SOUTH 


Its Name Is A Synonym of Strength 


Operating under the Compulsory Reserve Deposit Law of the 
State of Kentucky 

MEN OF CHARACTER 

WANTED, TO WHOM WE CAN OFFER 

GOOD COMMISSIONS AND TERRITORY 


Citizens National Life Insurance Company 


AND ABILITY 


LOUISVILLE, KY. 








members. 





A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS 
is unsurpassed for net low cost and care of interests of 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
reserve 








Security Mutual Life Insurance Company 
BINGHAMTON, N. Y. 


FREDERIC W. JENKINS, President 


Desirable contracts for desirable territory 


can be obtained 


by desirable men. 


For particulars address, Home Orrice. 
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“HINTS TO BUSINESS GETTERS. 





W. N. Compton, New 
Business York city general agent 
Insurance. of the John Hancock 


Mutual Life, has issued a 
cleverly and convincingly worded folder 
on “Business Insurance,” showing why 
it is needed and its advantages, which 
is reproduced herewith; 


Business insurance means in plain 
English the insuring of certain indi- 


viduals connected with a co-partnership 
or corporation, either as executives or 
employes, whose death, unexpected or 
ctherwise, would cause a financial loss. 

It is even more necessary than fire, 
liability, or any of the recognized means 
of protection against unexpected loss. 

What would your bank say if a mem- 
ber of your firm or the executive officer 
of your corporation should suddenly 
die? Would such a disaster make any 
difference with your credit? Would you 
be compelled in such an event to buy 
your partner’s interest immediately or 
would the stock of your corporation be 
put upon the market by executors or 
heirs? 

Have you personally endorsed any of 
your firm’s notes or has any other mem- 
ber of your firm done so? In that event, 
business insurance is a necessity. 


Have you a mortgage or loan. out- 
standing? What would happen if the 


executive who shapes the policy of your 
institution should die? Business insur- 
ance would either pay the mortgage or 
Joan or provide the necessary credit for 
its renewal. 

Why ?—The success of every business 
whether it be a co-partnership or cor- 
poration depends upon one or more, per- 
haps, all of the following: Ist. The 
executive head—president, secretary, 
treasurer or manager. 2nd. The finan- 
cia] man who keeps the business in ready 
funds to meet all obligations promptly. 
srd. The sales manager whose ability 
to produce results renders his services 
invaluable. 4th. The buyer who knows 
goods, market conditions and public de- 
mand, so that it would be difficult to 
leplace him. 5th. The mechanical ex- 
pert, the technical man or specialis:. 

Advantages.—It provides immediate 
cash to take the place of the loss sus- 
tained by the death of any one of the 
foregoing elements of success. it is of 
the utmost value to a prospering or grow- 
ing business because: ist. It strengthens 
credit. 2nd. It is used to create a sink- 
ing fund whereby bonds may be retired 
or a surplus built up. 3rd. It enables 
the business to secure a loan on demand 
in times of stress at low interest. 4th. 
It is an asset the cash value of which 
increases while the cost of maintenance 
decreases. 5th. The beneficiary may 
be changed from firms to individuals 


when circumstances warrant and the 
issue of a new policy is not required. 
a * s 
In the language of 
Power of Comte, “To achieve, 
Concentration. you must be married 
to your work.” In life 
insurance work particularly is this a 
requirement. The agent who is not 
married to his work does not seek in- 


formation for ways and means that will 


accomplish results, but usually has 
too much on his mind to apply in a 
practical way the knowledge he may 
possess. The men who are selling life 


insurance are those who cannot be dis- 
tracted from the business in hand. 
They are not considering “flattering 
offers” of competing companies and 
cannot be lured from their calling by 
get-rich-quick schemes. They are not 
following the line of least resistance, 
avoiding obstacles nor shrinking from 
hard work. They are not selling com- 
parisons between companies, annual 
statements or dividend records, but 
with an eye single to the protection of 
homes and comfort in old age are writ- 
ing applications among healthy risks. 


They have a systematic plan of seeing 
people, the ambition to “make good” 
and the judgment to focus on one point 
until they burn a hole in it. 

The interesting phase of life insur- 


ance is the absolute certainty that if 
the insured dies and his or her earnings 
are as suddenly cut off, there will be 
some provision to supply the place ctf 
the loss. Business men appreciate the 
blessings of such an institution and re- 
gard it not only a duty, but a wise pre- 
caution to avail themselves of its ad- 
vantages. Their minds, however, being 
employed on matters pertaining to their 
own business, which seems of greater 
present importance, they are disposed 
postpone the buying of life insur- 
ance. Only by concentrating the mind 
of a prospect on the immediate necessi- 
ty for it will the persuasion of an agent 
avail to close the business, antl this is 
often accomplished under a _ pressure 
which forces action against his will. 

“Success treads in the path of every 
proper effort.” To win—Specialize and 
concentrate.—Wilson Williams, Field 
Superintendent Security Mutual Life. 

= A + 
In preparing for a day’s 
canvassing, there are 
times when an agent un- 
dergoes an experience 
not unlike that of the boy who, having 
made up his mind to go swimming on 
a cool day, saunters down to the river, 
peels off his clothes and walks up and 
down the bank, casting about for a 
place to dive from, where the water is 
likely to be warmest, until, being thor- 
oughly chilled, he suddenly plunges in, 
and, being agreeably surprised to find 
the temperature “just right,” he real- 
izes that he might as well have jumped 
in at the spot he took his clothes off, 
instead of wasting time looking for the 
“best place.” 

Here is the parallel: An agent starts 
out bright and early in the morning, 
stocked with a supply of circulars and 
fortified with the very best of resolu- 
tions, intending to make a good day’s 
canvass; but instead of beginning at 
once, he walks blocks and blocks in 
search of the “best place” to make a 
beginning. Now, this “‘best place” exists 
largely in his imagination, and it 
only when the day well advanced 
that the agent discovers it would have 
been better for him to have started 
right in canvassing as soon as he left 
the office, rather than to have wasted 
his time and energy in a rainbow 
chase after the supposed “best place” 
to begin. * * * 

The merits of the “next door” plan of 
“advertising your business by word of 
mouth” are too obvious for argument. 
Whether “next door’ be an office, or 
store, or home, it is the shortest, quick- 
est and easiest route to prospective ap- 
plicants for insurance. “Next door” 
the next turn to success. By resolutely 
following it an agent’s time is profitably 
employed, his reference calls are con- 
stantly replenished, his increase in both 
departments steady and assured, and 
his compensation and commissions are 
guaranteed for the least expenditure of 
time and energy.—The Intelligencer. 

s 


to 


Next Door 
Canvassing. 


ig 


is 


is 


= s 
There are two kinds of 
Two Kinds death in the business 
of Death. world, physical death and 
commercial death, says 
the Travelers Record. The policy of 


any first class company will provide for 
the contingency of the physical death 
by paying to the firm or corporation im- 
mediately upon the death of the insur- 
ed the sum compensating as far as pos- 
sible for the loss of his personality or 
his producing ability. This compensa- 
tion will also enable the firm to take 
their own time in selecting a man to 
take the place of the one who is gone. 

The Travelers policy, by reason of its 
disability clause, goes further than this. 
It provides that if the member of the 
firm, upon whose life the policy is 
placed, should suffer commercial death, 
that is, become totally and permanently 
incapacitated for active business by ac- 
cident or disease, the company would 
relieve the firm of the necessity of pay- 
ing further premiums upon the policy. 

Under the policy issued by almost 
any other company the permanent dis- 


ability of the person insured would cause 
the policy to become a heavy burden to 
the firm. They would not only be depriv- 
ed of the services of ithe active man upon 
whom the insurance had been placed, 
but they would be under the necessity 
of continuing the premium payments 
each year with no corresponding benefit, 
save the knowledge that some time in 
the future when he became physically 
dead the face of the policy would be 
paid. 





THE BEST INHERITANCE. 





An Assured Monthly Income for Life— 
Many Pitfalls Set for the 
Inexperienced. 


In discussing the best inheritance, R. 
D. Murphy, actuary of the Hartford Life 
holds that the Monthly Income procured 
through the medium of life insurance 
comes nearest to the ideal. He says: 

“The Continuous Monthly Income, or 
Continuous Instalment policy provides 
perfect protection to the beneficiary 
such as no other investment can effect. 
The purchase of a first-class bond may 
be a satisfactory way to provide an 
income for a widow or children during 
the life of the bond, but there comes 
a time when the bond matures and the 
money must ‘be re-invested. Then is 
the time that the business judgment of 
the husband or father is needed to 
ward off the luring arguments of the 
professional promoter of wild-cat enter- 
prises, and preserve an assured income 
for those he has left behind. Many 
are the times that the careful accumu- 
lations of years have been dissipated in 
a day. 

“Standard stocks furnish a continuous 
income but who can tell what the earn- 
ings of what now appears a prosperous 
concern will be twenty or thirty years 


hence? Business conditions may 
change, or the management fall into 
less competent hands. Then there is 


always the danger that one who is not 
used to the fickleness of the market 
may 
quotations of the stock going lower and 
lower in the turmoil of a panic, and 
may sell at a great loss when to hold 
the stock is the only means of salva- 
tion. To reinvest at such a time what 
money the stock has brought is attend- 
ant with great danger for one versed 


in financial affairs. 
“Real estate, likewise, is a dangerous 
source of income. Values may shift 


and the surroundings deteriorate. Fire 
may occur and, though the property may 


be protected by insurance, a reinvest- | 


ment is necessary with its usual dangers. 

“In contrast to the objections to the 
ordinary forms of investment is the 
absolute security of the Continuous 
Instalment policy. A fixed income is 
assured for the entire life of the bene- 
ficiary, and that income cannot be de- 
creased. No investment is ever required 
to be made by the beneficiary. Further, 
that income can never be commuted 
by the ‘beneficiary, and hence may not 


be made the basis of a speculation 
which, though heralded as ‘a sure 
thing,’ might end by wiping out the 
income. 


“The great majority of men have not 
at present sufficient savings to provide 


become terrified upon finding the | 





an adequate income to their wives and | 
children in case they should be sudden- | 


ly taken away. But under these in- 
surance policies that is not necessary. 
The premiums are very low in consider- 


ation of the income they produce, and | 


a small 
year makes a man as independent of 
the future as his much more prosperous 
neighbor. With an adequate 
thus assured he may feel free to invest 
any further savings he 
stocks, bonds, or other securities, and 
know that no change in the fate of these 
securities can rob his loved ones of their 
means of support. 
ly Income or Continuous I[nstalment 
policy is the rock upon which every 
man should build.” 





(Additional Life News on Page 18.) 


amount thus set aside each | 


income | 


may make in| 


A Continuous Montb- | 


UNEXCELLED IN 
Favorable Mortality 
—AND— 
Economy of Management 
THE 


Provident Life 
AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 











60th Anniversary Year 


THE 
BERKSHIRE 


Life Insurance Co. 
OF PITTSFIELD, MASS. 
WILLIAM D. WYMAN, President 


Desires to secure the services of a 
few more high class men of ability 
and experience. Its policies, issued 
under the Massachusetts non-forfeiture 
laws, are liberal and up-to-date in 
every particular. 





W. S. Weld, Supt. of Agencies 








THE ACENCY 


OF THE 


RELIANCE LIFE 


IS PAYING FOR OVER 
ONE MILLION PER MONTH 
—or— 

Properly written and carefully selected 
business. No stock selling, board or re- 
insurance schemes. No contracts made by 
correspondence. A personal interview can 


be arranged for in most any state by 
addressing 


RELIANCE LIFE INSURANCE. CO. 
PITTSBURGH, PENN’A. 











EXCELLENT OPPORTUNITY 
FOR 


Direct Agency Contract 








Field worKers whointendto 
make a permanency of the business 
are wanted for several pieces of ex- 
cellent territory. Direct contracts 
with exclusive control of the ter- 
ritory, and with liberal first year 
and renewal commissions, will be 
made with first-class men who will 
give their entire time to the busi- 
ness. For particulars address: 


THE MANHATTAN LIFE 


INSURANCE COMPANY 
66 BROADWAY NEW YORK 
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INDUSTRIAL DEPARTMENT 








EXPLAINS CONVERTIBLE POLICY. 





The Intelligencer, published by the 

Metropolitan, has the following to say 
as to the advantages of its Convertible 
yolicy: 
“The Convertible Policy meets the ob- 
jection of the individutal who does not 
want to pay even a small premium for 
what seems to him a lifetime—who does 
not want to “die to win.” 

“The Limited Payment feature is par- 

ticularly attractive at all ages from 2 to 
50. This and the Endowment provision 
constitute the combination in the Con- 
yertible that makes it superior to any 
and all other forms of Industrial insur- 
ance. 
“A child aged 2 may have insurance 
for a premium not to exceed 10 cents 
per week, and payment of the premium 
for the short term of 8 years and 47 
weeks will make the insurance fully 
paid up; but if the premiums are con- 
tinued until 17 years and 24 weeks in 
all have been paid, the Endowment of 
$125 will be payable at age 35, when the 
then grown man or woman will be 
grateful for. the forethought that 
prompted the taking out of the policy. 

“A quarter of a thousand dollars is 
not to be regarded lightly, even by the 
well-to-do. For a child of 10 the 
parents can provide, for a 25-cent week- 
ly premium, an insurance of $250 that 
will be fully paid up after 8 years and 
2) weeks, but continuation of the week- 
ly payments for 14 years and 44 weeks, 
all told, makes the policy an Endow- 
m nt maturing at age 40. 

“A parent or grandparent, age 50, can 
insure his own life in favor of his wife, 
son, daughter, niece, nephew, grand- 
child, or other dependent for $150 at a 
weekly premium of 25 cents, and in 14 
years and 12 weeks the policy becomes 
all paid for; but if premiums are paid 
for 2 years and 13 weeks more, the 
policy becomes an Endowment payable 
in 20 years from date of issue. 

“On the life of a child aged 12 next 
birthday, already insured either under 
a 5-cent Life or a 10-cent Convertible 
Policy, an additional 25-cent Convertible 
may be issued within the ‘Limits of 
Insurance’ that the law allows. 

“These are only examples that could 
be multiplied many times, showing the 
superiority of the Convertible Policy. 

“Get in your mind the periods of 
these Endowments, in years and weeks, 
or have them at hand for ready refer- 
ence. (ere is a condensed table in 
multiples of 5 years, from age 2 to 47 
inclusive, that strikingly emphasizes 
the Endowment feature and shows that 
the periods for saving to pay the pre- 
miums extend over a comparatively few 
years: 

Payments Endow 
Age Amount Premium Years Weeks at age 


2 $125 $.10 17 24 35 
7 125 10 21 30 35 
12 250 25 16 12 40 
17 250 25 21 12 40 
22 250 25 22 28 45 
27 250 25 20 15 55 
32 200 25 17 19 55 
37 200 .25 18 23 60 
42 150 25 14 26 60 
47 150 25 15 45 65 
Discrimination, and fair-mindedness 


as well, must be exercised in the sale of 
the Convertible. To attempt to overload 
the holders of existing policies with ad- 
ditional insurance, or to substitute a 
Convertible for a policy previously. is- 
sued which by reason of the time it has 
been in force is of larger value to the 


insured than a Convertible would be, 
is a reprehensible act that the Company 
w‘li not countenance. Let your canvass 
for the Convertible be of the uninsured, 
or under-insured in the homes or places 
of business of the more fortunately situ- 
ated of the Industrial classes and of the 
well-to-do.” 





Preparing for Celebration. 





On July 16 the Union Life, of Toronto, 
will celebrate its ninth anniversary, and 
at that time the Company expects to 
have $20,000,000 insurance in force. 
This will certainly be sufficient justifi- 
cation for a double celebration. 

In The Gazette, published by the Com- 
pany, appears the following: 

“For a long time we have eagerly 
looked forward to the time when we 
would have twenty million dollars of 
insurance in force. At last we are 
within striking distance of she mark, 
nineteen million six hundred thousand 
being the amount now in force. At the 
rate of increase we have been making 
during the past three weeks, we should 
have $20,000,000 in force at July 1. 

“But gain in insurance is only made 
by the writing of a large volume of 
good business, business that will stay 
on the books once it is written. Lapses 
must be kept down by collection of ar- 
rears. Transfers must be carefully and 
promptly attended to. On July 16, 1911, 
the Union Life Assurance Company will 
be exactly nine years old. Men of the 
Union Life, are we going to celebrate 
the ninth anniversary of our birthday 
by having twenty millions of insurance 
in force? From Sydney to Vancouver 
comes the response in confident Lones, 
‘Twenty millions in force at July 1st. 
Two weeks over to make good meas- 
ure.’ 

“Now, men, it is ‘up to you’ to give 
us during the next four weeks the very 
best of your producing ability, your 
greatest skill and tact in lapse-saving, 
and when the dawn of July ist, Can- 
ada’s own day, has ushered in another 
epoch for our nation, it will also an- 
nounce the passing of our twenty mil- 
lion milestone.” 





CONDUCTING AN ASSISTANCY. 





The first step is in the selection and 
training of the agency staff, and, in 
connection with this, as well as in other 
things, I will not forget that my super- 
intendent and the company have had 
years of experience and that by follow- 
ing their instructions carefully I am 
doing that which is most likely to bring 
me success. 

When introducing an agent, I would 
teach him to be systematic and show 
him that there is plenty of business to 
be written on his debit by “delivering 
the goods” while accompanying him 
over the run. In making up his ac- 
counts, my experience has been that, if 
I explain every detail carefuuy and 
make the figures agree the first few 
weeks, he will seldom, if ever, com- 
plain about his account “pulling” him 
I should be as prompt and accurate in 
my own clerical details as possible, and 
endeavor in every way to be a good 
example to my staff. 

I would not hesitate about enforcing 
the rules laid down by the Company. 

The agent, in my opinion, so far as 
possible, should accompany his assist- 
ant on new business calls to get the 
benefit of new arguments that may be 


(Continued on page 19.) 





Security of its 





The Bankers Life Association of Des Moines 


A Mutual Association of Preferred Risks. 
Low Rate of Mortality. Prompt Payment of Claims, Economy of Management, 
unds and Satisfactory Results for its Policy Holders. 


Gross Assets January 1, 1911 - - 
ERNEST E. CLARK, President 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
8. W. MEYERFELD, General Agent, 1328 Broadway, New York City 


Exceptional Record for 31 years for 


$17,290,445.08 











METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


Lhe 
Metropolitan Life 
L[nsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


“Of the People 
The Company By the People 
~For the People 


The Daily Average of the Company’s 
Business during 1910 was: 

507 per day in Number of Claims Paid 

6,163 per day in Number of Policies 
Issued and Revived 

$1,428, 738,00 per day in New Insurance 
Issued and Revived 

$212,733.23 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$121,717.71 per 
Assets. 


JOHN R. HEGEMAN, President 


day in Increase of 








T. WM. PEMBERTON, Ist Vice-President 


Its Policies are clear and definite in their 
guaranteed, 


J. G. WALKER. President 


W. L. T. ROGERSON, 2nd Vice-President 


E. D. HARRIS, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 
THE OLDEST Southern Life Insurance Company : 
THE LARGEST AND STRONGEST Southern Life Insurance Company 
THE PIONEER Southern Industrial Life Insurance @ompany 


provisions, and their values are absolutely 





Assets December 31, 1910.... .....-.0..-.eeeeeees $6,338,576.82 
Liabilities December 31, 1910__........ 5,106,996.02 
Insurance in Foree December 31, 1910... orees » pawns noes 72,440,374.00 
Total Payments to Policyholders since Organization —_ a 10,786,596 97 
—_— 





INDUSTRIAL 


INSURANCE 





For Agents, offers a splendid opp« 


H. POLLMAN EVANS, President 


CUR NEW SALARY AND COMMISSION CONTRACT 


»yrtunity fora few additional men 


who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 





Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most I*beral Industrial Policy 








GEORGIA AN 


ROME INSURANCE COMPANY 
ROME, 


GA. 


J. C. PORTER, Vice-Pres. and Manager 
INDUSTRIAL AGENTS WANTED IN 


D ALABAMA 











PRESTO SELF FILLING 


You save $1.50 if you order now, only a limited 
cleans itself in a second. No rubber sacks to 
leak or blot, Wonderfully simple-- 


14-karat gold nib, iridium pointed. Money 


JOHN TERRY CO. (Manufacturers) 





SPECIAL OFFER TO INSURANCE AGENTS--AS AN 


¢ 100 ca renee |; aD 


simply Wonderful. 


ADVERTISEMENT 


GOLD FOUNTAIN PEN 


($2.50 kind) for 
$1.00 only. 
Patent Pending. 

> size of Pen. 


number offered at this price. This Pen fi 
rot---no mechanism to get out of order: doe 
Every pen fitted with best quality 


is and 


6 not 


returned if not fully satisfied 


The $5.00 Pen to Insurance Agents for $2.50 


313-315 BROADWAY, NEW YORK 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, office and place of business 
JOS William Street, New York City. 
B. F. Hadley, President; G. A. 
Watson, Secretary and Treasurer. 
The address of the officers is the office 
of this newspaper. Telephone 2497 
John. 

Subscription Price $3.00 a year. 
Single copies, 15 cents. 

* Entered as second-class matter Jan- 

uary 4, 1907, at the Post Office at 
New York, N. Y.; under the act of 
Congress of March 3, 1879. 





AGENCY QUALIFICATIONS. 





Little of practical benefit, it must be 
confessed, has resulted thus far from 
the efforts put forth by the National 
Association of Local Fire Insurance 
Agents year after year to raise the 
standard of qualification demanded of 
local men before company representa- 
The strife for pre- 
companies has 


tion be given them. 
mium income among 
been so keen that, if a man were in 
position to control business, scant at- 
tention in too many instances has been 
paid to his past record, and especially 
bas this been true if he could furnish 
the necessary bond. 

The result of such carelessness has 
been the entry into agency ranks of 
many who, having signally failed in oth- 
er lines of effort, turned to insurance 
as offering an opportunity for making a 
living or, perhaps, for eking out an ex- 
istence until “something better turns 
up.” 

Men of this type are a detriment to 
any line of business, and the sooner in- 
surance be purged of them the better 
for companies and agents legitimately 
in the work. 2 

What agitation has failed to ac- 
complish thus far may be brought about 
by official requirement, and if such be 
the case, State supervision will have 
scored a pronounced hit. 

Before granting agents’ licenses In- 
surance Commissioner Ballard, of Okla- 
homa, insists that all applicants satis- 
factorily answer a series of questions 
as, fer example, “to tell what previous 
experience he has had in the insurance 
business, why his last employment in 
that line was terminated, whether he is 
indebted to any company, and whether 
any company has had to resort to his 
bond to collect money due it.” 

Other questions on the list are: “Do 
you use intoxicating liquors, and if so, 
to what extent? Do you gamble? Have 
you ever been convicted of a felony or 
misdemeanor, if so, what offense and 
what punishment? Do you belong to 
any religious organization?” 

The applicant is also required to 
pledge himself not to give or accept 
rebates, not to accept business for an 
unauthorized company, to furnish any 


= = 


information he receives in regard to 
violations of the law, and must give 
bond to protect the insurer against mis- 
representation. 

Superintendent of Insurance Hotch- 
kiss did much to drive from the ranks 
of New York life insurance agents men 
who were not legitimately in the busi- 
ness, and it looks as though Oklahoma’s 
commissioner would perform like ser- 
vice for the firemen in the Southwest. 





VALUE IN BEING POSTED. 





Occasionally you come across the 
man who has neither time nor inclina- 
tion to read about the business in which 
he is engaged, but such men are rarely 
flattered by being oversuccessful. The 
successful insurance agent is the one 
who eagerly looks for the paper issued 
by his company or any literature 
emanating from the home office or 
branch agency, and who supplements 
this by a perusal of leading publications 
devoted to the business in which he is 
engaged. 

The man who builds a wall around 
himself, assuming that from his brain 
radiates all the knowledge necessary 
for an individual to possess ceases to 
make progress, and achieves what re- 
sults are produced under the most 
laborious process. This is an old world, 
but it is full of new ideas, or ideas in 
new dress—modernized. Men who are 
coing things are alive to this fact and 
are ever ready to supplement their 
knowledge with aid received from other 
sources. ee 


~ 





COMPANY BUILDING. 





In a statement issued by Insurance 
Commissioner Clayton of Colorado re- 
garding the sale and retirement of the 
Colorado National Life, of Denver, he 
cails attention to the difficulty of es- 
tablishing new companies, and in hold- 
ing the stockholders without returns 
during the earlier years of a company’s 
existence. Loss of surplus contributed 
by stockholders and absence of dividend 
returns for.a period of five years are 
the reasons given for the sale of the 
institution above named. As pointed 
out by Mr. Clayton, the expenses of the 
earlier years are necessarily very high, 
but it is a fact that some institutions 
make the great mistake of endeavoring 
to grow too rapidly and thereby incur 
expenses which are not essential to the 
business. 

One of the great difficulties with a 
young company is the tendency to ex- 
tend its official staff and thereby entail 
a fixed charge out of all proportion to 
the business secured. There is, how- 
ever, no reason why the young company 
should not show a satisfactory growth 
each year both as regards business in 
force and financial status, but that the 
stockholders will be compelled to fore- 
go the pleasure of dividends for a few 
years is undeniable. 





COMMENDS HIS AIDS. 





In a letter to The Eastern Under- 
writer, Robert Lynn Cox, general coun- 
sel and manager of the Association of 
Life Insurance Presidents, declines to 
take credit for the success achieved by 
the Association, and gives unstinted 


‘praise to those aiding him in handling 


its affairs, . 

The results attained by the Associa- 
tion could not, of c~ we, be performed 
by a single individual. At the same 
time it requires a genius to surround 
himself with a staff capable of moving 
along progressively and successfully, 
and we hazard the guess that were a 
canvass to be made of those identified 
with the office of the Presidents’ Ass2- 
ciation as to the one who, more than 
any other individual, was responsible 
for its success, the vote would be unan- 
imous for Mr. Cox. 





“AGENT AND SOLICITOR.” 





Insurance Commissioner of Washington 
Makes Clear the Distinction Be- 
tween the Two. 





A clear distincties 2xists between in- 
surance agents and insurance solicitors, 
so far as the State of Washington is 
concerned at least, and to prevent mis- 
understanding upon the subject in 
future Insurance Commissioner Schively 
has made the following explanation: 


“A number of the insurance com- 
panies are confused over the terms 
‘agent’ and ‘solicitc An agent is the 
representative of tne company and a 
solicitor is a representative of the 
agent. An insurance company cannot 
appoint a solicitor because the law 
requires that all policies must be writ- 
ten and signed by an authorized agent. 
The solicitor can only write applica- 
tions and collect premiums and for- 
ward the same to the agent whom he 
represents. Companies are requested 
to be careful in having applications 
made out in behalf of their representa- 
tives to see that the application reads 
for an agent and not for a solicitor. 
The term ‘soliciting agent’ is synony- 
mous with the word ‘agent.’ In ap- 
pointing new agents, since June 8, 
companies are required to enclose the 
application of the agent, duly filled out, 
together with the license fee and the 
departmental requisition properly ex- 
ecuted. All licenses are now $2 each, 
except from States requiring a higher 
cost, in which event the reciprocal law 
will be applied. Application blanks are 
being forwarded to companies to be 
filled out by agents already appointed 
and having their licenses. These blanks 
are to be properly filled out and re- 
turned to the Department, but this does 
not indicate that the agents are being 
reappointed or must have another 
license. It is simply desired that these 
applications be on file for reference.” 





Commissioners Meet. 





A meeting of the executive committee 
of the National Convention of Insur- 
ance Commissioners was held in New 
York city on Thursday last, at which 
reports of various sub-committees were 
presented, and plans matured for the 
annual convention of the organization 
to be held in Milwaukee in August. 





Juvenile Criminals. 





Fully 90 per cent. of the thefts and 
burglaries that have occurred in Fort 
Worth, Tex., recently, according to the 
police of the city, are chargable to boys 
and young men, who despite their years 
are adepts in crime. In the opinion of 
Gerald E. Hart, who has given the sub- 
ject very careful study, the most ef- 
fective manner of dealing with youthful 
criminals is to apply the lash. “There 
is nothing,” Mr. Hart contends, “that a 
boy abhors so much and that bears so 
lasting an impression upon his mind as 
a whipping.” ; 

“It is an unfortunate feature of re- 
cent innovations in school reform,” con- 
tinues Mr. Hart, “that they have to a 
large extent done away with this form 
of punishment, which is the main cause 





OF PERSONAL INTEREST 











Friends of Captain J. w. Barley, for 
many years Eastern general agent of 
the Phenix of Brooklyn, will regret to 
learn of his serious and prolonged jjl- 
ness. Since his retirement from active 
business Captain Barley has been liv- 
ing quietly in Brooklyn, though he has 
followed with close interest the im- 
portant moves in the business with 
which he was so long and prominently 
identified. Captain Barley’s “boys,” as 
he fondly refers to those who worked 
under his direction in the old Phenix 
office, have made good, all of them 
reflecting credit alike upon themselves 
and their genial mentor. Conspicuous 
among the graduates are Charles G. 
Smith, vice-president of the German. 
American; E. J. Haynes, Jr., president 
Newark Fire; Alexander N. Stewart 
president Jefferson Fire, and James T. 
Ryan, of the Continental. A rare char- 
acter and a wholesome one is Captain 
Barley, and if sincere good wishes avail, 
he will speedily be restored to his usual 
good health. 





To-night (Thursday) Joseph H. Lene. 
han, United States manager of the Nord 
Deutsch Insurance Company of Ger- 
many, Will be the guest of honor at a 
luncheon tendered him at the Union 
League Club, Chicago, by the Western 
managers. For years Mr. Lenehan was 
located in the West successively as 
Western manager for the British Amer- 
ican, Phenix and Fidelity-Phenix Insur- 
ance companies, and no one holds a 
warmer place in the affections of the 
underwriters of the territory than he. 
As United States manager of the Nord 
Deutsch, Mr. Lenehan henceforward 
will maintain headquarters at this city. 





The Insurance Report in announcing 
the engagement of Lee J. Wolfe, puts 
the “confidential” seal on the item. 


Naturally the average chap is a little 
bashful when probably the most im- 
portant event of his life becomes the 
topic of discussion among his friends, 


and Mr. Wolfe is no exception doubt- 
less, but it is a fact that in addition to 
the large amount of work L. J. has per- 
formed in the way of examining and 
auditing companies, he has found time 
to court and win one of the charming 
young women of Gotham, and is now 
earnestly awaiting beautiful October so 
that he may claim his bride. 





To relieve Secretary C. J. Brooks of 
the Empire State Surety Company, of 
New York, of a portion of the numerous 
duties devolving upon him, the office 
of treasurer of the corporation has been 
created, Charles L. Henry being elected 
its occupant. For 14 years with the 
agency and managerial firm of Weed and 
Kennedy, of this city, Mr.-Henry is an 
able insurance accountant. 








of why boys are turning out in after 
years so bad. In New York city, and 
in fact throughout the State, whipping 
has been entirely abolished by law in 
the schools, and the result is that school 
teachers have no control over the lads, 
and in fact they are mastered entirely 
by them, as no other form of punish- 
ment do the lads fear or stand in any 
dread of. 

“Throughout Europe and throughout 
the Oriental countries, whipping is not 
only adopted as a school reprimand, but 
it is also the chief mode of punishment 
for criminals. In most cases, not only 
administered to youths under 17, but 
for heinous crimes, over that age, and 
the result is that the pertentage of 
criminals is far less than what exists 
in the United States relatively to the 
population.” 





A bill for the more effective regula- 
tion of unauthorized insurance is being 
prepared by Insurance Commissioner 
McMaster, of South Carolina. 
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VIOLATION OF SOLE AGENCY RULE 





Local Men of Buffalo Protest Against 
Representation of Newly Formed 
“Underwriters Agencies.” 





Declaring the action of certain East- 
ern Union companies in appointing 
local representatives in their city of 
newly created “underwriters’ agencies” 
to be a distinct violation of the sole 
agency agreement, the local men of 
Buffalo, N. Y., are protesting to their 
companies against the practice. 

The subjoined report of the Confer- 
ence Committee of the Buffalo Associa- 
tion of Fire Underwriters is submitted 
i4o the companies for their considera- 
tion. 

An Unfair Proposition. 

The report reads: 

“The Conference Committee beg to 
submit the following and ask for its 
adoption: 

“Upon recommendation of and agree- 
ment with our companies this Associa- 
tion adopted the sole agency basis of 
representation, and accepted a lower 
ratio of commissions, with the assur- 
ance from the Companies’ Committee 
that the companies would enforce sole 
agencies in Buffalo. 

“The members of this Association 
carried out their part of the agreement 
in good faith at considerable sacrifice, 
both in the amount of work and annoy- 
ance entailed because of the loss and 
transfer of companies and in the reduc- 
tion in income from reduced commis- 
sions, which loss will be continuous if 
said reduction is maintained. 

“Many of the companies have also 
sustained great loss by surrendering 
profitable connections of many years’ 
standing in order to carry out this rule 
and comply with the terms of the agree- 
ment with their agents. 

“Certain companies through one form 
or another of ‘underwriters’ agencies’ 
have more than one agent and source 
of revenue in Buffalo, which is violation 
of the sole agency rule and of the agree- 
ment entered into between this Asso- 
ciation and the Companies’ Committee, 
and of the sole agency and commission 
contracts existing between companies 
and agents. 

“This situation is manifestly unfair 
to those companies having but one 
agent and to the members of this Asso- 
-iation who have entered into this 
agreement in good faith, and in the in- 
terest of the insurance business of this 
city this Association most respectfully 
and urgently calls upon those compa- 
nies who through ‘underwriters’ agen- 
cies’ or in any other way are not upon 
an absolute sole agency basis to prompt- 
ly conform to the rule and agreement 
in this particular. 

“The manager is hereby instructed 
to send a copy of the above statement 
to each company represented by mem- 
bers in this Association.” 

The report is signed by: C. M. Clarke, 


Edward C. Roth, Louis G. Morgan, C. 
H. Woodworth, R. H. Mason, E. B. Eg 
gert and Charles L. Gurney. 





NOW A LAW. 
Measure Creating Fire Marshal for 
New York Approved by Governor— 
Rebating Now Prohibited. 








Albany, June 28.—Governor Dix has 
Signed the Sullivan-Hoey bill estab- 
lishing the office of State fire marshal, 
who wili have sweeping powers over 
the enforcement of all fire laws and 
ordinances throughout the entire State 
except New York city, where there is 
already a fire bureau in existence. The 
bill provides for a deputy and numer- 
ous other assistants and clerks for the 
head of the office. 

Other insurance bills signed during 
the past week include the following: 

Mr. Hoey, prohibiting rebating and 
discrimination in relation to insurance 
premiums. This is the 
bill which was the cause 
hearings and much discussion 
the present session. 


Mr. Hoey, giving the State insurance | 


department greater powers in relation 
to the liquidation of Insolvent 
ance companies. At 
partment can only take charge of a 
company until it is declared insolvent. 
Under the new law the superintendent 


. 


anti-rebating | 
of several | 
during 

| 


insur- | 
present the de- | 


can follow out the liquidation until the | 


end. 


STRONG FIGURE RETIRES. 


| 
| 
| 


Charles Alcock, One of Britain’s Lead- | 


ing Underwriters ‘Resigns General 
Management of Royal. 





Charles Alcock will on August 1 re 
sign the head office general manage 


| 


ment of the Royal Insurance Company | 


of Liverpool, with which corporation 
he has been prominently identified 
since 1885. When in 1893 Mr. Alcock 
assumed direction of 
fairs the income from its fire branch 
was £2,078,000; while to-day it is 
£3,895,000. In the same period the 
assets of the company have grown 
from £8,010,000 to £17,433,000. 

Though withdrawing from active ser 
vice Mr. Alcock will serve the Royal 
as a member of its directorate. 





By an amendment to the criminal 
code in Illinois, which went through 
very quietly at the recent session of the 
legislature, insurance companies will 
hereafter be enabled to hold their 


the Royal’s af- | 


agents criminally liable for embezzle- | 


ment of collections. 

Heretofore, this has not been possi- 
ble under the construction of the law, 
which gave the agenf an interest in all 
the collections made by him for the 
companies. 


AS REQUIRED BY LAW. 





Companies and Agents in New Jersey 
Must Supply List of Brokers With 
Whom They do Business. 

The New Jersey Insurance Depart- 
ment has just recently furnished all fire 
insurance companies doing business in 
the State, and the nearly four thousand 
fire agents, with blanks for the sworn 
statement of the names and addresses 
of all brokers doing business through 
them, as required by the new law passed 
at the last session of the legislature to 
be filed semi-annually, on January 15th, 

and July 15th. 

Each agent has also been notified of 
the number assigned to him in accord- 
ance with the same law, and which 
number he is required to have stamped 
or printed on each policy issued. 

The law is Chapter 278 and provides 
as follows: 


1. Hereafter there shall be filed with 


1] 


the Commissioner of Banking and In- 
surance on the fifteenth day of January 
and the fifteenth day of July in each 
and every year, a sworn statement by 
each fire insurance company authorized 
to do business in the State of New Jer- 
sey, and the agents thereof, setting 
forth the names and addresses of all 
brokers doing business through the said 
companies or agents taereof. 

2. There shall be assigned by the 
Commissioner of Banking and Ineur- 
agent applying for a 
license to do business in this State a 
number, which number said agent shall 
have stamped or printed on each policy 
of insurance issued through him, to- 
gether with his or her name inscribed 
on same. 


ance to each 


The companies and agents have also 
been furnished with a printed list of 
brokers licensed up to une 5th instant 
for the current year. 





Oe ke 





Only Universal 


Fire Extinguisher 
SAFE—RELIABLE—INEXPENSIVE 





NO 
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| ONE QUART FIRE EXTRGUIS HER 

WSPECTED GY 
(ABCRWRAERS LABORATORIES IC 
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WRITE 


NO WATER DAMAGE 


WOMAN OR CHILD CAN OPERATE 


one quart brass 
guishers are included in the lists of approved 
fire appliances issued by 
of Fire Underwriters. 


“Bee Inspection Label 


Your assured need «“Pyrene”’ in their homes, 
— 


qe 
Stores, factories, automobiles and motor boats. 


TODAY for 
lists and descriptive booklet. 


Pyrene Manufacturing Co. 


410 East 32nd Street, 


NO FREEZING 


UP-KEEP EXPENSE 


and nickel fire extin- 


the National Board 


agent’s discounts, price 


NEW YORK CITY 
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San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by Fead 
office in Liverpool 










U.S. Gash Assets, Dec. 31, 1910 $13,745,408.53 
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Over $122,000,000.00 


Losses Paid in the United States 
HENRY W. EATON, 


G. W. HOYT, 


MANAGER 


DEPUTY MANAGER 


Surplus, i> eu gf oe 
Losses Paid by Chicago Fire, 1871 
Losses Pald by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 





5,155,974.57 
3,239,491.00 
1,427,290.00 
1,051,543.00 
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Detroit Fire & Marine Appoints N. C. 
Rowland Its Representative for 
important Territory. 





After 12 years’ service with the Lon- 
don Assurance corporation of England, 
Neal C. Rowland of Columbus, Ohio, 
State Agent, has resigned to enter a 
larger field, as State agent for the De- 
troit Fire & Marine Insurance Compa- 
nay of Detroit, with headquarters at 
Rochester, N. Y. His territory will in- 
clude New York outside of the metro- 
politan district, Western Pennsylvania 
and Maryland. The appointment, 
which is effective August 1, came to 
Mr. Rowland as a complete surprise. 

Mr. Rowland’s departure from Ohio 
wiil be a serious loss to the fire under- 
writers’ associations, in the work of 
which he always has been active. For 
10 years he has been secretary-treas- 
urer of the Fire Underwriters’ Field 

Club of Ohio; in 1909 he was vice- 
spunainnes of the Fire Underwriters’ As- 
sociation of the Northwest, the second 
Ohio man to hold that office in the long 
history of the organization; he is a 
past most loyal gander of the Ohio 
Pond of the Blue Goose, and for six 
years he was secretary of the Colum- 
bus Board. Before going with the Lon- 
don Assurance, he was for a year with 
the Royal Insurance Company of Eng- 
land. 

The vacancy as secretary-treasurer 
of the Ohio Field Club to be caused by 
his departure probably will be filled 
temporarily at the meeting to be held 
during the outing of the Ohio under- 
writers’ organizations to Cleveland 
and Detroit, July 19-21. Mr. Rowland 
is a member of the joint committee 
having arrangements for the outing in 
charge. 


SUGGESTED CHANGES. 








New Rules Proposed for Adoption vy 
the Underwriters Association of 
the Middie Department. 





A number of proposed changes in the 
rules and regulations of the Underwrit- 
ers Association of the Middle Depart- 
ment will be considered when the or- 
ganization meets at Atlantic City on the 
19th prox. 

Among other changes suggested are 
the following: 

For use in Pennsylvania, Delaware, 
Maryland and West Virginia. 

Blanket or Floating Policies. 

Unless otherwise provided blanket 
or floating policies shall be written 
with either the ninety (90) per cent. 
reduced rate average clause, or the 
eighty (89) per cent. reduced rate aver- 
age and pro rata distribution clauses. 

When the eighty (80) per cent. and 
pro rata distribution clauses are used, 
policy form must have specific amount 
applying to buildings, to machinery, to 
stock. 

The rate charged shall be the highest 
rate applying to the highest rated sub- 
ject embraced within the range of the 
policy, unless average rate has been 
promulgatea. 

Note “A”—The above rules do not af- 
ply to sprinklered risks and electricai 
property otherwise provided for, or to 
farm property and private residential 
property unless otherwise provided. 

For use in New Jersey. 

Patterns, Models, Drawings and Designs. 

May be insured specifically, or 

May be insured under blanket form of 
policy with ninety (90) per cent. co- 
insurance clause, or 

May be insured as a part of item 
covering other property with eighty (80) 
per cent. co-insurance clause, but 
amount must be limited to fifteen (15) 
per cent. of item, or 

If insured without co-insurance clause 
and included as part of item covering 
other property, amount must be limited 
to fifteen (15) per cent. of such item, or 

If insured as specific item in general 
form of policy without coinsurance 


clause, amount of such item must be 
limited to fifteen (15) per cent. of 
amount of policy. 

Blanket or Floating Policies. 


Unless otherwise provided, when| 


credit is given for co-insurance, Blanket 
or Floating policies shall be written 
with either the ninety (90) per cent. 
co-insurance clause or the eighty (80) 
per cent. co-insurance and pro rata dis- 
tribution clauses. 

When the eighty (80) per cent. co- 
insurance and pro rata distribution 
clauses are used, form of policy must 
have specific amount applying to build- 
ings, to machinery, to stock. 

Note “A”—The above rules do not ap- 
ply to sprinklered risks or electrical 
property otherwise provided for, or to 
farm property and private residential 
property unless otherwise provided. 

For use in Pennsylvania, Delaware, 
Maryland and Wes: Virginia. 

Patterns, Models, Drawings and Designs. 

May be insured specifically with the 
eighty (80) per cent. reduced rate aver- 
age Clause, or 

May be insured under blanket form 
of policy with ninety (90) per cent. re- 
juced rate average clause, or 

May be insured as a part of item 
covering other property with eighty 
(30) per cent. reduced rate average 
clause, but amount must be limited te 
fifteen (15) per cent. of item, or 

If insured without reduced rate aver- 
age clause and included as part of item 
covering Other property, amount must 
ve limited to fifteen (15) per cent. of 
such item, or rate on entire item ad- 
vanced fifty (50) per cent., or 

If insured as specific item in general 
form of policy without reduced rate av- 
erage clause, amount of such item must 
he limited to fifteen (15) per cent. of 
the amount of policy or rate on item 
advanced fifty (50) per cent. 


Utah Firemen Get One fer Cent. 

Under the new law every incorporated 
city or town in Utah having an organ- 
ized fire department, with serviceable 
apparatus and equipment having a 
valuation of $500, is entitled to one 
per cent. of the total fire insurance 
premium collections made within its 
corporate limits. The fund created in 
this manner, according to the ‘“Fire- 
man’s Herald,” is to be used in afford- 
ing relief to the families of firemen 
losing their lives in the performance 
of their duty, or to the firemen them- 
selves in case they are disabled for life. 

The cities and towns which have 
made the proper showing to the insur- 
ance commissioner regarding their 
equipment, apparatus and organization 
are as follows: Bingham Canyon, 
Bountiful, Brigham City, Ephraim, 
Eureka, Helper, Kaysville, Lehi, Logan, 
Manti, Mercur, Milford, Mt. Pleasant, 
Murray, Nephi, Ogden, Park City, 
Provo, Richfield, Salina, Salt Lake, 
Sandy, Spanish Fork, Springville, 
Tooele and Vernal. 





Automobile Patrol for Albany. 





Desiring to keep step with progress, 
the Albany, N. Y., Board of Fire Under- 
writers has decided to substitute motor 
for horse-drawn vehicles in the local 
fire patrol service. To that end it has 
a committee charged with investigating 
the various makes of automobile fire ap- 
paratus. Last week the committee visit- 
ed the Newark, N. J., patrol and, it is 
reported, were greatly impressed with 
the machines there in use. 





Paterson Man Accused of Arson. 

Accused by Fire Chief Stage of de- 
liberately setting the building at 80 
Market street, Paterson, N. J., on fire 
on Sunday, in order to collect $2,000 of 
insurance carried upon his shoe store, 
Adam Franceschino was arrested anc 
held without bail. 





Special Agent in lowa. 
The General Fire of Paris, France, 
has appointed W. H. Harrison, of Daven- 
port, its special agent for Iowa. 





a ee 


June 29, 1911. 








PERCY B. DUTTON 


FIRE UNDERWRITER 
ROCHESTER} Sct. Manager 
HUMBOLDT of PENNA. 


TEUTONIA of PENNA. 
COOPER "of OHIO 




















“STRONG AS THE STRONGEST” 


The Northern "Assurance C0. 


(LTD., OF LONDON) 
ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - . $83, 000, 000 


Losses Paid in U. 8. - $27,000,000 
EASTERN AND SOUTHERN DEPARTMENTS 


Company’s Building, 38 Pine Street 


NEW YORK 











CAPITAL 





Wchaconsinaneteni ~ 
CONFLAGRATION PROOF 





All Liabilities, including Reserve - 
Total Assets - - - - 
SURPLUS to Policy Holders - 


This Company has a record unequaled in the 
history of the Insurance business 


FRANH C. STURTEVANT 


CALIFORNIA INSURANCE CO. 
OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1910 


$400,000 
963,113 
1,125,418 
562,305 


MANAGER EASTERN DEPARTMENT 


FOURTH AND WALNUT STREETS, PHILADELPHIA 








ASSETS 


Bonds and Stocks.............$7,491,467.60 
Loans on Bond and Mortgage. 1,470,175.00 


Real Estate unincumbered.... 657,740.69 
Cash on hand and in banks.... 393,990.34 
Cash in hands of Agents........ 778,919.71 


$10,792,293.34 





NATIONAL FIRE INSURANCE CO. 


OF HARTFORD, CONN, 
JAMES NICHOLS, President 


STATEMENT, JANUARY Ist, 1911 





LIABILITIES 
rere $1,000,000.00 
Reserve for Re-Insurance.... .. 6,075,294.78 
Reserve for Outstanding Losses 6,089.21 
Reserve for Taxes, etc........ 125,000.00 
Special meres for demanneenees 

Liabilities. . we 300,000.00 
SE ee 2,645,909.35 


$10,792,293.34 


SURPLUS TO POLICYHOLDERS $3,645,909.35 








R, P. CHEW, Pres. 
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Cash Capital $300,000.00 








ENSUIRAN oars coms é 


CHARLES TOWN, 


R. W. ALEXANDER, Sec. 





WEST VIRGINIA 
Surpius to Policyholders $438,860.21 


FOR AGENCIES IN NEW YORK, NEW JERSEY and PENNSYLVANIA, 
Apply to HARRY W. BIRCHARD, Special Agent, ELMIRA, N. Y., or HOME OFFICE 








hast si ieieew ca xdeaees 


Responsible Agents wanted 
Company is not 


EDGAR J. HAYNES, Jr., Pres. 


THE OLDEST FIRE ee A ag acai BY THE 
TE OF NEW JER 


NEWARK FIRE INSURANGE CO. 


NEWARK, N. J. 


Sadik le ila caso $1,083,679.19 
LIABILITIES--EXCEPT CAPITAL ...... 


SURPLUS TO POLICYHOLDERS..... 


379,793.79 
$703,885.40 


in Cities and Towns where 
now represented 


CHAS. M. HENRY, Secy. 














THE NORTH RIVER 
INSURANCE CO. 


OF NEW YORK 
95-97-99 William Street, N. Y. City 





INCORPORATED 1822 





TOTAL ASSETS DEC. 3i, 1910 
$2,283,176.32 








CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER insURam CE CO. BUILDING 





ASSETS 

12-31-10 

Empire City Fire Ins. Co., Inc. amatietes $1,124,813 
Nassau Fire Ins. Co., Inc, 1852, ... «= 49,949 
Peter Cooper Fire Ins. Co., Inc. 513,927 
United States Fire Ins. Co., Inc. 1824.. 657 342 
Dutchess Fire Ins. Co., Inc. 1906 668,299 


(Where not locally represented) 
FOR NEW YORK CITY 
AACHEN & MUNICH FIRE INS. CO. 
ALLEMANNIA FIRE INS. CO. 
JEFFERSON FIRE INS. C0. 
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LICENSING BROKERS. 





Hoey Bill Passes New York Legisla- | 


ture and is Before Governor Dix— 
Other Legislation. 





Albany, N. Y., June 28th—The Hoey | 


pill to license insurance brokers and 


agents has been sent to the governor | 
This is the bill that 


for his approval. 
contains the definition of an insurance 
proker, objected to by Superintendent 
Hotchkiss on the ground that it gives 
the broker doing business for foreign 
jnsurance companies an advantage 
over agents representing companies 
either incorporated in this State or ad- 
mitted to the State. The governor will 
probably give a hearing on the Dill 
some time within the next week. 
Should the governor veto it, the bill 
introduced by Senator Sullivan at the 
request of Superintendent Hotchkiss, 
making the same provisions but omit- 
ting the objectionable definition and 
“insurance broker” will be hurried 
through both houses and sent to the 
chief executive. It is, however, pos- 
sible that Governor Dix will be influ 
enced sufficiently by the argument of 
the insurance superintendent at the 
hearing to recommend that the Hoey 
pill be amended to suit his ideas and 
then sent back to the legislature. 


Investments of Mutual Companies. 


The Senate has passed the bill of 
Senator Sullivan, amending the insur- 
ance law as to the investments of for- 
eign mutual fire insurance corporations 
of other States. The bill provides that 
the superintendent of insurance may 
not accept as deposit securities, bonds 
and mortgages on real estate from 
such companies. 

The Assembly has passed the bill of 
Senator Ramsperger, providing that 
the section of the insurance law, limit- 
ing the risk of an insurance corpora- 
tion to ten per cent. of its capital and 
surplus shall not apply to “the certifi- 
cate of title guarantee corporations, 
guaranteeing the correctness of search- 
es for all instruments, liens or charges 
affecting titles to real property and 
chattels, or guaranteeing and insuring 
the owners of real property and others 
interested therein against loss by rea 
son of defective titles thereto and in- 
cumbrances thereon.” 

The law already excepts life insur- 
ance and marine insurance corpora- 
tions. 





AUTOMOBILE GARAGES. 





Crusade for More Secure Buildings Un- 
derway in New York City—131 
Permits Held Up. 

An extensive crusade against garages, 
both public and private, which are con- 
sidered a fire menace, is being waged 
by the Fire Department of New York 
city. Because of violations of the fire 
laws, 131 permits for private and public 
garages have been held up wy wwe de- 
partment, and thirty-two plans for im- 
proving condition in garages, so far as 
they apply to fire prevention, are now 
under consideration by the department 
and the Municipal Explosives Com- 

mission, 

At the present time there are more 
than one thousand pwblic and private 
garages in the boroughs of Manhattan, 
The Bronx and Richmond, and about 
seven hundred and fifty in Brooklyn 
and Queens. Gasolene is stored in all 
these garages, and in many cases the 
fire hazard, in the opinion of Fire 
Commissioner Johnson and Fire Mar- 
shal Beers, is very great. 

Greasy floors, open containers for the 
gasolene, defective electric wiring, open 
furnaces and forges and many struc- 
tural defects combine in hundreds of 
instances to render garages dangerous. 
In 102 examinations made iby inspectors 
of the Bureau of Combustibles, under 
the direction of David I. Kelly, chief 
of the bureau, 970 violations were found 
and are being remedied by order of the 
department. ~ 

In many cases more than a dozen 
technical violations of the law were 





UNDERWRITING MANAGER WANTED 








A “‘MILLION DOLLAR’’ WESTERN COMPANY 
READY FOR BUSINESS SEPT. Ist 
One Hundred Live Agents already under contract 
An attractive connection for the right man. 
entire charge of the underwriting department, and have some home office experience 
No handicap for such a man—Compensation, salary and contingent. 
Address ‘*‘ UNDERWRITING MANAGER” 
Care of The Eastern Underwriter, 105 William St., New York 


Must be thoroughly qualified to take 








found in one garage alone. The fire 
Department, through the Bureau of 
Combustibles, has withheld permits for 
such garages until all regulations of 
the present law are complied with. A 
large number of the garage owners have 
seen the wisdom of the Fire Depart- 
ment’s stand in the matter, and 259 
permits have been issued recently to 
those which have complied with the de- 
partment’s regulations. 

One of the important regulations 
which is now under consideration by 
the department and by the Municipal 
Explosives Commission Is that of com- 
pelling all garage owners to have their 
foremen pass examinations of fitness 
and give bonds of $1,000 each. ' This 
regulation, along with many others in 
a similar line, will soon be placed be- 
fore the Board of Aldermen for action. 
First, however, there will be a public 
hearing on July 17 on the garage regu- 
lation question before the Municipal 
Explosives Commission. 

Among the other important safeguards 
which the department deems necessary 
for minimizing the fire hazard in ga- 
rages are the burying of the gasolene 
storage tanks outside the garage and 
the proper venting ot the tanks, to- 
gether with their equipment with spark 
arresters, consisting of closely woven 
wire mesh. 

Another safeguard which is being 
considered by the Fire Department is 
the isolation of all open lights. In a 
large number of garages illuminating 
gas is used in close proximity to gaso- 
lene. The ventilation of the filling 
stations, as well, comes under the pro- 
posed regulations. 

Still another safeguard contained in 
the tentative regulations is a safety 
plug to be placed on the automobile 
tanks. 

The new regulations will meet op- 
position from many garage owners, and 
on July 17 there is likely to be a dele- 
gation of garage men at the public 
hearing in Fire Headquarters, in Hast 
67th street. The commission consists 
of Commissioner Johnson, John H. 
Wainwright, Sidney Harris, Peter Acri- 
telli and General George O. Eaton. 

NEW YORK COMPANY READY. 
Vulcan Fire Has Capital and Surplus 

Paid In and Would Begin 
Business. 

Its capital of $200,000 and surplus of 
$100,000 being fully paid in, the Vulcan 
Insurance Company, of New York city, 


has notified the State Insurance De- | 


partment of its desire to begin business. 
The officers of the Company are: 
Isador Kahn, president; Charles E. 
Falk, vice-president, and I. Koenigs- 
berger, secretary. 





Considering Building Code. 





For the consideration of the new 
building code proposed for this city, the 
New York Board of Fire Underwriters 
has appointed a special committee made 


up of the following: Charles G. Smith, 
secretary German-American; George W. | 


Babb, manager Northern Assurance; 
Col. A. H. Wray, manager Commercial 
Union; Frank Lock, manager Atlas As- 
surance, and Samuel R. Weed, of Weed 
and Kennedy. 





Feeling that the “relief rule” had 
been worked overtime at Rockford, IIL, 
the Governing Committee of the West- 
ern Union has announced that it will 
grant no further concessions in that 
city.. 


| 





HONOR W. J. LITTLEJOHN. 





Retiring Western Manager of North 
British & Mercantile Banqueted 
t Chicago. 

In appreciation of the personal worth 
and past services of Wiley J. Little- 
john, who now retires as Western man- 
ager of the North British & Mercantile 
Insurance Company, E. G. Richards, 
United States manager of the corpora 
tion, gave two banquets at Chicago 
last week. The first function was at 
tended by the Western department 
managers, with whom Mr. Littlejohn 
has long been a prime favorite, while 
the other was confined to the Western 
field men of the North British. 

As a token of esteem the managers 
presented Mr. Littlejohn with a hand- 
some diamond stick pin, while the af- 
fection of the field men for their 
long time chief found tangible expres- 
sion in the form of a handsome seal 
leather traveling bag, with all appoint- 
ments. 








EASTERN UNION MEETS. 





Revised Plan for Government of Bos- 
ton Presented—Otner Cities in 
Line. 





At the June meeting of the Eastern 
Union held yesterday the committee 
handling Boston presented its final re- 
port, its plan having been ratified on 
Tuesday by the Boston Board. 

The situation in the cities of Phila 
delphia, Pittsburg and Baltimore was 
briefly reviewed, members being espe- 
cially interested in mention of Pitts- 
burg, where several modifications had 
been suggested of the agreement now 
in force, none of which, however, met 
the views of the local company men. 

The Home announced its full compli- 
ance with the sole agency regulation, 
at Baltimore, cancelling its connection 
with the Parr and Parr office. 





The Hawkeye-Des Moines Fire, which 
was recently admitted to Kansas, will 
shortly enter Nebraska and the Dakotas. 
The Company, which has considerably 
restricted its field since the merger, by 
reinsurance with the Westchester of 
several States, will from now on pay 
more attention to business in the States 
adjacent to the home office than in the 
past. It has a good local following and 
expects to aitract much valuable busi- 
ness in that way. 





‘‘The Leading Fire Insurance Company 
of America.” 





Cash Capital - - $5,000,000.00 


WM. B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. Rees, Secretary. 
Assistant Secretaries. 
A. N, Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘Marine” 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


Cash Capital. .... $1,000,000.00 


PGs kins wakes 6,648,971.67 
Net Surplus 2,021,740.21 
Surplus for Policy 

Holders ....... 3,021,740.21 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000.00, 
Cash Assets - - 4,820,678.00 
Cash Surplus to Policy 
Holders . - - 2,288,079.00 
The real strength of an insurance company is in 
the conservatism of its management, and the man 
agement of THE HANOVER its an absolute as 
surance of the security of its policy. 


R. EMORY WARFIELD - President 
JOSEPH McCORD - Vice-Pres. & Sec'y 
WILLIAM MORRISON - Asst. Sec'y 


JAMES W. HOWIE - - Gen, Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











HUDSON UNDERWRITERS 


AGENCY OF THE 


LUMBER INSURANCE COMPANY OF NEW YORK 
CAPITAL $400,000 





84 WILLIAM STREET 


NEW YORK 








GRINNELL AUTOMATIC SPRINKLERS 


STEAM AND HOT WATER HEATING AND POWER PIPING 





Executive Offices - - 





GENERAL FIRE EXTINGUISHER COMPANY 


Provipence, R. I. 
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TAKE LARGE LINES. 
Individual Companies Write as High as 
$1,000,000 on Philadelphia Trac- 
tion Properties. 

New interests having entered the 
Philadelphia Rapid ‘lransit Company, ot 
Philadelphia, a thorough modernizing 
of the properties of the corporation is 
promised. E. T. Stotesbury of Drexcl, 
Morgan & Company and a group oi 
bankers who usually follow his tnan- 
cial leadership will put money into the 
service, and endeavor to secure for it 
the reputation for all around efficiency 
which a rapid transit system in a city 
so important as Philadelphia should 
enjoy. T. E. Mitter, a well-known rail- 
way man of Chicago, has been placed in 
charge of the operating department and 
will be given a free hand to institute 
all needed reforms. 

Insurance on the properties of the 
corporation, originally placed last year, 
are now being renewed, the aggregate 
line now being $18,500,000 as against 
$17,500,000 carried in 1910. The rate of 
50 cents named last year, and regarded 
by many of the companies as a purely 
temporary one, the permanent charge, 
once the schedules could be applied, 
still holds, and, while highly objec- 
tionable to some companies, seems 
pertectly satisfactory to others. Indi- 
vidual company lines range from $100,- 
000 to $1,000,000. It is figured that the 
maximum individual loss that could be 
had under the schedule would uot ex- 
ceed 5 per cent, 

AN EXCEPTIONAL RECORD. 
Newark Salvage Corps Continues to 
Render Highly Efficient 
Service. 





Under the direction of Captain H. S 


Martin, the Newark, N. J., Salvage 
Corps continues to render highly effi- 
cient service, and underwriters and 


property-owners accord its members the 
warmest commendation, 

While the city fire department boast: 
22 engines and 8 trucks, the patrol has 
managed in every instance thus-far to 
have its covers laid before water was 
turned upon burning structures, thus 
attesting the skill and activity of the 
patrolmen. 

By the first of the month it is expect- 
ed the- horse drawn apparatus of the 
service will have been wholly replaced 
with motor propelled vehicles, with all 
the advantages that such substitution 
means. 

When the changes underway are com- 


pleted, and it is predicted they will be 
within a few days now, the Salvage 


Corps will have three motor machines 
at its centrally located headquarters on 
Washington street. The original motor 


service car was installed in October, 
1908, and while it has responded to an 
average of a thousand runs a year since 
that time, it has never been laid up for 
repairs, a consideration of high impor- 
tance. The second service car that will 
go into commission on the Ist prox. is 
a specially built Locomobile machine 
with a 148-inch wheel base. Great things 
are predicted for it. 

In addition to the two service cars a 
utility wagon (Thomas’ make) is in use, 
and so speedy and complete is it that 
in case of need it too can be used for 
service. 

The cost of maintaining the patrol 
under the new conditions wilil not ap- 
preciably exceed that hitherto expend- 
ed, while the efficiency of service has 
been greatly increased. 

One horse and a wagon hus already 
been sold, while the remaining horse 
and wagon will be disposed of at the 
tirst desirable opportunity. 





National Union Employes Make Merry. 





Ten solid hours of enjoyment were 
had by members of the Employes 
Society of the National Union Fire of 
Pittsburg and their friends on Saturday 
last. The invitations to the gathering 
which was held at Cascade Park, New 
Castle, Pa., were as unique as they were 
artistic. Closely imitating the standard 
policy form, general information re- 
garding the outing and a complete pro- 
gram of athletic events to be held, was 
given in the form of a rider, a general 
permit allowing indulgence in all forms 
of amusement, without belng penalized 
therefor. 

The affair was largely attended, not 
only by the Company’s employes, but 
by its officers and a number of di- 
rectors all of whom entered into the 
spirit of the occasion, and had a royal 
good time, as did many of the repre- 
sentative agents and their employes of 
Allegheny county. The Employes As- 
sociation of the National Union is a 
live organization, and has done much 
to cement a spirit of loyalty to the com- 
pany and its best interests. 





Conflagration Loss at Whitewright, Tex. 





A close estimate places the property 
loss suffered in the recent conflagration 
at Whitewright, Tex., at $371,000, with 
insurance involved of $149,000. 





The Niagara-Detroit Underwriters will 
operate on the Pacific Coast through the 
general agency of Thornton and Parrish, 
of San Francisco. 





Directors of the Hanover Fire, of 
New York, have declared a quarterly 
dividend of 4 per cent. 


FIRE AND LIFE INSURANCE STOCKS. | 
(Quotations furnished by E. 8. BAILEY, Broker, 66 Broadway, New York City) 















; i DIVIDENDS | Bid | asxa 
COMPANIES CAPITAL Approx. | When 4 | Price | 
Anni. Div. Payable per ct. | 
CE Ne WON iss ce sincnesadivessoucsuses $500,000 10 2 | 160 200 | 
COMMON WEBIER. 20. oc ccc cccccccccccccccccese 500,000 10 | Jad 326 ato 
Continental ..........-.-seeeeeeeee ceeeeeee++| 2,000,000 50 } Jad 1025 | 1(50 
Empire City oo cecccccscse ceeccesercccee 200,000 | Jad 190 ileal 
Fidelity- Phenix . Cocsccccccs-coccce| SEOOLOUO 10 J&aJ 310 325 
German Alliance.. sLacaiccaichranian sient a ee 400,000 15 J&J 200 320 
German-American .. we eee eee eeeeeeeeee ee teees 2,900,000 30 Jad 500 525 
Germania ($50) Fire - tees «++» 1,000,000 20 J&JI | 300; 310 | 
Glens Falls ($10)... 200,000 30 Jad 1525 a 
Globe & Rutgers. 400,000 40 475 500 
Hanover ($50)... 1,000,000 16 c 
ome Fire «..----++++ sees serene 3, 900. 000 35 Ja&J | 700 715 
Nassau ($50)...------0cceeeceeeecneeeeceeeeee 00,000 10 | J&J | 165 175 
ED risiccassc6 iackhsusdorereceyycasd 1,000,000 20 Jad 290 | 305 | 
EIR 5 suis cmesicssiaciosiodyecss ak 350,000 10 A&oO 150 | 165 
si aisinssdanixaxssendadsdcbonibs 200,000 14 Jad _ oie 
Peter Ceeuse ty.) eee 150,000 6 Jad 90 105 
Sturvesent ....-- et ROOT 00°¢ 10 | Tad ewer 
United States (. Y- 3) eee 250,000 v v 90 100 | 
Westchester ($10) ..--.-- os eeceneceeee es eeeees 0, 40 F&A 490 510 
Williamsburg City ($50) .....-..-.....-..-.-. : 20 | Ja&Jd 370 | 395 
LIFE | 
TES Oe EEO ROO 2,000,000 | 15 | Q 650 | 660 | 
Sonpectiont Seneeel.. seidnhentneae wens ndited 000 # | J&aJTI 250 ae 
Equitable ..... 100,000 7 | A 300 isola 
itetkviahishiinnadibiinanestoniation 200.000; 12 | J&J 210 | 225 | 
Hartford Life.. 500,000 10 | J&J 150 wae 
ome Life....... 125,000 12 M&N 275 sate! 1 
Manhattan Life 100,000 26 O& F 400 425 
Metropolitan ($2 000 7 M&N 155 175 
Prudential ($50)..... ...| 2,000,000 10 450 500 
TERVOUEED FEOEOIOEG ..cccccscceccsccccsccces 2,500,000 | 20 pee 
United States Life...............c.00.-20cec! Oi, } Jéad 106 











V-No Information 


| PINE AND WILLIAM STS., 





JACOB GELLERT, 


President Pennsylvania State Associa- 
tion Local Fire Insurance Agents. 





APPROVES AUTO. APPARATUS. 








Superior in Every Respect to Horse 
Drawn Vehicles, According to 
Observing Fire Chief. 





After close study of the subject and 
wide observation Fire Chief Chadwick 
of Syracuse, N. Y., gives it as his 
opinion that automobile driven fire 
apparatus is superior to horse drawn 
vehicles, and for the following reasons: 

“First—The speed of horses in re- 
sponding to alarms is from 12 to 15 
miles an hour under the best condi- 
tions. The auto will cover 45 to 60 
miles if necessary. The time saved in 
reaching the scene of a fire means the 
saving of lives and property. 

“Second—It consumes nothing only 
while in actual service, thereby being 
a great saving to taxpayers. 

“Third—It can be stopped while 
going twice as fast as horses in one- 
half the space, thereby avoiding acci- 
dents while answering an alarm. 

“Fourth—It can cover a long distance 
at the same speed as a short one, and 
repeat many times a day, which is im- 
possible with horses. It is back in 
quarters from a fire much quicker than 
horses, ready to respond to another 
eall. 

“Fifth—It will be a saving to every 
community in building, as it requires 
only half the space of horse-drawn 
apparatus, and all dust from the stable 
and odors are avoided. 

“Sixth—Another great advantage is 
that you have the services of the driver 
of the auto at the start as a fireman, 
which cannot be had with safety. with 
horse-drawn apparatus.” 











WESTERN ano 
ATLANTIC FIRE 
INSURANCE CO. 


NASHVILLE, TENN. 


CAPITAL - - - $174,910.00 
NET SURPLUS - $127,921.00 


GENERAL AGENTS 
PENNA. and NEW JERSEY 
PET TIBONE & KROUSE 


PHILADELPHIA, PA. 








OPERATING IN 


TENN., KY., PENNA. and WASH. 








JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS, 








LOUIS SHERWOUD 


REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 





EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 








SURPLUS LINES 


D. C. SCHUPP & CO. 


159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 











ARNOLD & WANNEMACHER 
REPRESENTING 

Teutonia of Allegheny, Pa. 

Humboldt of Allegheny, Pa. 

German American of Pittsburgh, Pa. 

Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 








HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 


Excess Lines handled anywhere. 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED 


Good 








Commercial Union Assurance Company 


(Limited) 


OF LONDON 
NEW YORK CITY 





READ THE 


| EASTERN UNDERWRITER 





Subscription Price $3 
Per Annum 





H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY,.N. J. 


Representing Eighteen Leading 
Fire a aes 





__ Atlantic City ai Vicinity 


Have desirable opening for 
another strong company. 











Established 1864 


Ee. S. 


66 BROADWAY : 





Telephone 2817 Rector 


BAILEY 


—-DEALER iIN—— 


Fire Insurance Stocks “‘A Specialty” 


NEW YORK 
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APPEAL 10 BE TAKEN 


U. S$. SUPREME COURT TO DECIDE. 
Final Ruling Wanted in Case Testing 
Constitutionality of State Rate 
Making. 





Judge Pollock, in the Circuit Court 
of the United States for the District of 
Kansas, takes very broad ground in de- 
ciding the case of the German-Alliance 
ys. former Superintendent Charles W. 
Barnes denying the demurrer of the 
Company in the famous controversy 
over the State rating law. Judgment 
will be entered this fall and the case 
will be carried to the Supreme Court of 
the United States. The decision, which 
is an exhaustive one, reviews the briefs 
of those parties and says in closing, 
“Without attempting a further discus- 
sion of the propositions relied on, by 
complainant in its elaborate brief and 
argument, or a reference to the many 
authorities therein cited, it will suffice 
to say, in the light of recent decisions 
which must control here, I am of the 
opinion the act challenged does not 
violate any right secured to complain- 
ant by the provisions of the 14th amend- 
ment to the Federal Constitution, and 
that the act will be upheld as within the 
legitimate exercise of the law making 
power of the State.” 

The judgé further says the brief and 
arguments of the complainant cannot 
but impress the thinking mind with the 
gravity of the situation, and the ultimate 
consequences which in the natural order 
of sequence must follow in the wake of 
such legislation if it be upheld as valid 
and be extended to all subject matters 
to which it may, and undoubtedly will, 


in future be made applicable. 

However, the question presented to 
the court does not concern itself with 
the wisdom or policy of the act or with 
the state of affairs which will or must 
inevitably follow in the course of such 
legislation. The court must consider 
alone and only whether beyond all rea- 
sonable doubt the act challenged lies 
clearly without legislation, the legiti- 


mate exercise of that wide range of con- 
stitutional power, which the people of 
the State with the consent of the nation 
has conferred on the law-making power 
of the State. 

The language of the State constitu- 
tion, says Judge Pollock, is sufficiently 
broad to cover this question in stating, 
“The legislative power of this State 
shall be vested in a House of Reprc- 
ves and Senate.” 

Justified by Public Need. 

Judge Pollock cites the Kansas deci- 
sion in the case of the Noble State Bank 
vs. Haskell, as showing the power of 
the State in cases of “public need.” In 
this case the courts upheld the power of 
the legislature to compell all banking 
institutions of the State to contribute 
to a fund to be employed in the liquida- 
tion of the debts of any such institu- 
tion as might become insolvent. It may 
be conceded, says the Judge, that the 
exercise of the legislative power affix- 
ing or regulating rates and charges for 
services performed or engagements un- 
dertaken is an appropriation by the 


sentat 


State of private property, for it is a 
taking away from the contracting par- 
ties of their right of private contract, 


which is private property. 

It may be further conceded hereto- 
fore the exercise of the right to fix or 
regulate rates and charges has been al- 
most, if not altogether, confined to 
those engaged in the transaction of a 
public business or the transaction of 
a business affected with a public use. 
And it may be further conceded, as con- 
tended by complainant, it were better 
in the preservation of the liberties and 
right of the individual citizen, both na- 
tural and corporate, and would the bet- 
ter tend toward the preservation and 
perpetuation of the State itself, if the 
line of demarcation in the power of the 
State to interfere in the regulation of 
the affairs of its citizens of those trans- 
acting business within its quarters were 
absolutely fixed and established by 


sound and settled judicial decision, so 
plain, clear and cogent that no ove 
might err therein as to his individual 
right that no legislature might dare 
overstep this right, and that no court 
might be found in which such right 
would be known, recognized and enfore- 
ed. But has this been done? 

Follows Trend of Recent Decisions. 

In the light and trend of recent deci- 
sions controlling here, can it be said 
the State must be denied the right to 
regulate the rates and charges of eitn- 
er foreign insurance companies and 
transacting business within its borders, 
as is complainant, or domestic insur- 
ance corporations of her own creation, 
in the exercise of her reserve power? 
It is self-evident the decision of the 
question as to what constitutes the 
“great public needs,” and questions of 
that sort must be left to the law-making 
power of the State, for of such matters 
courts know nothing and have no ineans 
of discovering. It is equally obvious the 
range of the power so defined in its 
operations must be as boundless as the 
mental desires, imaginations and vi- 
sions of men. 

Citing again the banking case, 
Judge Pollock says if such funds can 
be taken by virtue of the Public need 
doctrine fire insurance rates can be 
also regulated and not only so but the 
State may take under its control the 
whole subject of fire insurance and 
conduct its operations in such manner 
by such agencies and on such terms 
and conditions as to form a contract, 
compensation to be paid for the indem- 
nity of risks secured by its citizens, 
as the law making power may in its 
wisdom prescribe. 

It is not entirely clear continued the 
Judge that the business of fire insur- 
ance, although in its nature of private 
business, will in future continue to be 
regarded as entirely unaffected with a 
public use. In this point Judge Pol- 
lock cites the opinion of Chief Justice 
Farlan in the Alabama Act providing 
for the recovery of 25 per cent. extra 
from companies belonging to Tariff 
Associations. 

True, in that case, says the Judge. 
the act was upheld for the punishment 
and for the purpose of promoting com- 
petition the principle involving the ex- 
ercise of legislative power is the same. 
The one act is designed to promote, 
the other to destroy competition, but 
that is a question of State policy not 
of law. 


Largest Line of Its Kind in Country. 








What is believed to be the largest use 
and occupancy line in the country, 
namely that of Sears, Roebuck Compa- 
ny of Chicago, has just been renewed. 
The line is for $6,000,000 at a rate of 
10.3 cents. 





Pending the issuance of term rates 
on sprinklered risks outside congested 
districts of large cities by the Govern- 
ing Committee of the Western Union, 
to whom the matter was referred last 
April, members of the organization are 
reminded that the writing of such busi- 
ness at term rates is a violation. 





A REMARKABLE PROPOSITION. 





(Continued from page 1.) 
Southeastern Underwriters Association 
is being given consideration by a spe- 
cial committee of that organization. 

The West Virginia Association, too, 
it is reported, at the instigation of a 
number of local agents of the State who 
do not relish seeing some of their big- 
gest lines being placed in New York 
city, will give the matter of adopting 
the market value clause special atten- 
tion at an early date. 

Advocates of the modernized clause 
are at a loss to account for the opposi- 
tion of certain companies to its adop- 
tion. They maintain that as the assur- 
ed would be forced to repurchase upon 
the open market goods destroyed ty 
fire, he does not profit one penny by 
his loss, and that it being the function 
of insurance to indemnify for actual 
damage sustained, the market value es- 
tablishes the only equitable basis of set- 
tlement. 


x = 








LECITIMATE SURPLUS LINES 


, Extra facilities for Local Agents 

The Yorkshire Insurance Company, Ltd. | 
OF YORK, ENGLAND 

FRANK & DvuBOIS, U. S. Correspondents, 47 William St., New York 


Authority to adjust and pay all Losses, and Power of Attorney to accept service 
of legal process. 
Funds held on deposit in New York banks for protection of American policy-holders. 

































LOGUE BROTHERS & CO. 
249 FOURTH AVE., PITTSBURG, PA. 


GENERAL AGENTS | 
REPRESENTING THE 

GEORGIA HOME INSURANCE CO. 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 



















Calumet Insurance Company | 
CHICAGO 



























WHILDEN & HANCOCK 


105 WILLIAM STREET, NEW YORK 


Managers Accident and Health Department 


PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFOR\IA 
for New Jersey Incorporated 1868 Assets Over $18,000,000 
Third oldest American Company writing Accident and Health Insurance. 
Assets over $18,000,0.0 Stockholders’ Liability unlimited. Double 
Indemnity Clause includes while on the Platform, Steps and Running- 
Board of any public conveyance. Physicians, Surgeons, Undertakers 
and Dentists receive all benefits of preferred risk without extra charge. 
SEE OUR NEW SAMPLE PULICY. NONE BETTER. 


PACIFIC MUTUAL INDEMNITY COMPANY OF CALIFORNIA 
Incorporated 1906 
Issues the same liberal Accident and Health policies as does the Life 
Company. Territory covered—Southern New York, including New York City. 


All losses adjusted and paid through our office immediately upon receipt of satisfactory proof 






















SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 
United States Branch, 100 William Street, New York MORRIS L, DUNCAN, U. S. Manager 
ASSETS, $1,263,938 NET SURPLUS, $570,861 


Financially able to meet its every obligation, and prompt and liberal in dolng so i 
























T. A. DUFFEY 


INSURANCE 
84 WILLIAM STREET NEW YORK 


Lines BOUND and WRITTEN in Excellent Companies throughout 
United States, Canada, Mexico and Cuba 




























WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA, 
CAMDEN FIRE INSURANCE ASS'N, OF N. J. 
GEORGIA HOME INSURANGE GO., of Georgie. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivanie. 
WESTERN RESERVE iNSURANCE GO., of Onle 


100 WILLIAM STREET - - - - New York 
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ALLEGES- DISCRIMINATION 


AGAINST HOME | 


Governor Wilson of New Jersey Vetoes 
Bill Confining Payment of Commis- 
sions to Brokers. 





235, one of the last 
measures passed by 
Legislature to receive 
has just 


Senate bill No. 
of the insurance 
the New Jersey 
scrutiny by Governor Wilson, 
been vetoed by the executive. 

The measure prohibited the payment 
of commissions to anyone save those 
holding brokers’ licenses from the 
State, and Governor Wilson held that it 
discriminated against the New Jersey 
companies in that it would compel 
them to take out a brokers’ license for 
each of their agents in the State. 





TIMELY ADVICE. 
Chio Fire Marshal Warns Against Use 
of Dangerous Celebration : 
Explosives. 





John W. Zuber, 
has issued a circular 
of the State giving 
regarding the avoidance 
cidents incident to Fourth of 
celebrations. 

Marshal Zuber’s bulletin 

“This bulletin is designed to warn 
the people of those communities in 
Ohio, who remain unprotected by 
proper ordinances from the sale of 
dangerous fireworks and the injuries 
likely to result from their use. Happily 
the residents of many of our cities and 
villages can view the approach of our 
nation’s anniversary with entire equani- 


fire marshal of Ohio, 
letter to citizens 
wholesome advice 
of serious ac- 
July 


reads: 


mity, for their councils, in their wis- 
dom have provided against the sale of 
those dangerous agencies with which 
young America was wont to celebrate 
the day. 

“Last year this department, in an 
effort to do something practical to 
eliminate the dangers to life and prop- 


erty incident to our mistaken ideas 
concerning a proper celebration of the 
Fourth, sent out copies of ordinances 
regulating the sale of fireworks and 


recommended that they be passed by the 


various councils in municipalities 
throughout the State. Some of our 
larger cities and towns already had 
such ordinances in operation, and the 
good resulting therefrom, brought a 
hearty response from many quarters. 
As a result of the legislation passed 
prior to the last Fourth of July, there 
was a reduction of fifty (50) per cent. 


in accidents and fires in this State in- 
cidental to the celebration. 

‘‘Many of our towns, however, remain 
unprotected. It was these that fur- 
nished the fires and the list of maimed 
and injured which still disgrace and 
discredit our intelligence. 


“For the benefit of the residents of 
such communities the following sug- 
gestions are copied from a _ bulletin 
issued by the Department in the year 
1908: 

‘*‘Preparatory to the reign of fire, 
rubbish in areas of yards should be 
removed or wetted down. Stables, out 
houses, packing rooms and cellar win- 


dows should be tightly closed.’ 
The Less Dangerous Kinds. 

“Red fire does not explode; the pin- 
wheel is fastened to a trae; the Roman 
candle discharged from the curbstone 
burns nothing but a wrisp. 

“The dynamite torpedo often used on 
street railway tracks is not dangerous 
to the occupants of the car but it is 
a terror to hysterical nerves. In Colum- 
bus a boy lost three fingers trying to 
drive a nail through one of them. 

“The small Chinese firecracker, which 
is used in greater number than any 
other fire work, destroys most property 
and fewest lives. The paper of the 
glows for minutes after 


eracker often 





COMPANIES.: 


it is exploded, igniting trash in which 
it falls. The electric sparkler is harm- 
less, unless its wire while still redhot, 
is thrown into rubbish. Garden pieces 
and the new ‘cannon string’ which con- 
tains thousands of crackers, are sate 
enough because they must be fired by 
an adult. 

“But a very small part of the fire 
loss on the Fourth is chargeable to 
sky rockets. The sticks are cooled in 
falling so they seldom ignite a _ roof. 
But in the celebration, of last year three 
Ohio buildings were fired by rockets 
and the descending stick from one 
pierced the skull of a babe destroying 
it in its mother’s arms. 

A Deadly Thing. 

“The most deadly thing used in our 
annual outbreak of savagery called 
patriotism is the toy pistol. It explodes 
a paper cap containing chlorate of pot- 
ash and pieces of the paper are often 
driven under the skin of jthe hand. 
Street dust at all times carries bacilli 
which cause lockjaw if buried in human 
flesh so that air cannot reach them. A 
most dangerous practice is to cover such 
a wound with a plaster. All penetrating 
wounds from fireworks must be laid 
open by a surgeon and dressed so that 
air can enter them. The deaths in the 
United States from lockjaw following 
the Fourth have ranged from 105 to 
466. Fortunately there is now a serum 
for the cure of lockjaw. 

“Then after it is all over and its toll 
of death, maiming and fire is taken, 
see to it that your city or village council 
passes such ordinances as will protect 
you and yours in the future.” 





Will Have a Third Washington Com- 


pany. 





Once the Arlington Insurance Com- 
pany of Washington, D. C., increase its 
capital from $100,000 to $200,000, a 
move sanctioned by its stockholders, 
the institution will enter New York, 
placing its metropolitan agency with 
Kelly & Fuller, and its general agency 
with John A. Kelly & Company. 

Kelly & Company already represent 
the Potomac and the Franklin of Wash- 
ington, and the Arlington will give them 
three companies from the District of 
Columbia. 


Accept Suggestions of Nationat Board. 
Accepting in the proper spirit the 
ommendations of the National Board of 


rec- 


Fire Underwriters, Mayor Charles E 
Taylor, of Little Rock, Ark., has urged 
the city council to appropri: tte $40,000 


for improving the local fire departinent. 


Will Resume Writing in Oklahoma City | 





Now that Oklahoma City, Okla., 
a commission form of municipal 
ernment, burglary 
which ceased writing in the town some- 
time ago, are considering resuming 
business there. 


gov 





The amendment was secured by the 
work of Chicago installment houses 
principally, who suffer heavy 
through collectors, the insurance com- 


panies having no hand in the legislc- | 


tion. It will, however, work directly to 
their benefit, and the action is a very 
welcome one, although it is a recogniz 
ed fact that the losses of fire insurance | 
companies through dishonest agents ar: 
insignificant, compared to the amount 
of funds handled by 
tives. 





George Graham, of Chicago, who has 


| 
has | 


insurance companies | 


loeses S| 


their representa- | 


Charles Haas & hicnetemea a newly 
formed Boston, Mass., firm, have been 
given the local representation of the 
yermania Fire, of New York, and the 
Michigan Commercial of Detroit. 


BRITISH AMERICA 
ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Tor nto, Canada 
UNITED STATES BRANCH 


1911 





January 1, 
IE sixcsiavcesbinactesenersuns $1,596,003.08 
urplus in U. eee 688,891.93 
HON. GEO. A. COX, President 
W. R. BROCK, Vice-President 
| W. B. MEIKLE, Gen. Manager 











The Gamewell Fire Alarm 
Telegraph Co. 
Fire Alarm and Police Tel hs f 
Municipal and Private Plants 56 
OVER 1500 PLANTS IN ACTUAL SERVICE 
EXECUTIVE OFFICE 
30 Vesey Street, New York 


AGENCIES 
i78 Devonshire Street, Bosto 8 
626 Monadnock Building, en x L 
Tk Traction Building, Cincinnati, 0. 
731 Wabash Building. tsburg, Pa, 


608 Dwight Building, Kansas One Mo. 
n Francisco. Cal, 


po Postal Building, 

titica Fine | ha Telegrap neo, —_— 

The Northern Electric & Mfg. 

General Fire Appliances Co., optreal. Can, 

Colonial Trading Oo. Aneos "South Africa 
nal Zone, Panama 


F. P .Danforth, 1060 aie Rioja, 
Rosario de Santa Fe, Argentine Republic 











CHAS. H. POST, U. S. Mgr. 


Caledonian Insurance Co. of Scotland 
FOUNDED 1805 
“ THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 








JEFFERSON 


FIRE INSURANCE COMPANY 
OF PHILADELPHIA 


ALEXANDER N. STEWART, President 
&S. LAURENCE BODINE, Vice-President 


SAM’L W. SCOTT, Secretary 











THE SCRANTON FIRE INSURANCE COMPANY 











SCRANTON, 
«NOT THE OLDEST—NOT THE LARGEST—JUST AS GOOD” 


Agency Connection Solicited Where Not Represented 


PA. 








Organized 1817 
Cash Capital $750,000 


| 

| E. C. IRWIN, President 

| M. G, GARRIGUES, See. 
| 

| 

| 


Incorporated 1820 





R. N. KELLY, Jr., Asst. See. 


FIRE ASSOCIATION = paradeveuta 


Office: Company’s Building, 407-409 Walnut St. 


Assets $8,781,315.14 


T. H, CONDERMAN, Vice-President 
ane Treas 


Charter Perpetual 





1817 


Treas. 











Surplus Lines 


London Lloyds 


(Guaranteed Underwriters Only 


| We can furnish you two policies covering up to $60,000 on a single risk 
in seventeen (17) syndicates composed of 116 guaranteed names of 


our office. 


| London Lloyds Underwriters that accept American fire business through 
Immediate binders given ; 10% commission paid. If you are 


| short of insurance send us full information, including list of the principal 


been for several years in the Western | 


department of the Hanover, has gone 
into the field for that company as as- 
sistant special agent in Indiana, work- 
ing with State Agent H. O. Phillips. 

The regular triennial 
by the New York Insurance Depart- 
ment of the Equitable Life Assurance 
Society is underway. 


examination | 


interest. 


| New York Office, 54 William St. 


» |Tepresented companies and amounts they carry. 


We invite your patronage and promise careful attention to your 


MARSH & McLENNAN 


Chicago Office, 159 La Salle St. 
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CASUALTY AND 





WBGTING NEW — CONDITIONS 


REVISING LIABILITY RATES. 
Sweeping Changes in Liability Laws of 
Certain States Force Underwriters 
to Prepare New Tariffs. 





For months past executives of the 
casualty companies belonging to the 
Workmen’s Compensation Service and 
Information Bureau have been hard at 
work preparing a series of rates to be 
used in New Jersey, when the new lia- 
bility law of that State becomes opera- 
tive, July 4. 

The figures are now complete, save 
for a few minor corrections, and copies 
of the revised manual will be sent 
agents within a few days. 

New Jersey’s law, passed at the latest 
session of its Legislature, is radical in 
its terms, and when labor employers of 
the State appreciate just how broad is 
its application, a storm of protest is 
bound to go up against those responsi- 
ble for the enactment of the measure. 
In fact, complaint has already been 
made by some manufacturers who have 
had an inkling as to what the insurance 
companies propose charging for the as- 
sumption of liability. 

The task of compiling the new tariffs, 
as might easily be inferred, has been 
a stupendous one, though the revision- 
ists were aided in their task not a little 
by the fact that two years ago the Lia- 
bility Insurance Conference, foreseeing 
the passage of sweeping workmen's 
compensation laws by the different 
States, began the collation of data, an1d 
thus had a valuable working basis. 

The tabulated experience on work- 
men’s collective business was decided- 
ly useful, in that it gave the nature, 
number and duration of accidents that 
might be expected in industrial callings. 
Of course, the latest law of New Jersey 
is far more sweeping in its terms than 
that heretofore in force, and the former 
experience was only suggestive. \ 
feature of the measure that caused the 
underwriters grave concern is that deal- 
ing with home servants and farm 
hands, a class of employes hitherto 
exempt from insurance coverage. The 
experience of Great Britain and other 
European cotmtries with this class of 
hazard was felt to be of little value, the 
conditions governing the employment 
of servants here differing widely from 
those abroad. High as are the tariffs 
upon this class, some executive officers 
feel that they are not high enough, and 
that a brief experience will demonstrate 
such to be the case. 

Commissions to brokers, agents and 
special agents are fixed at 12%4 per 
cent. on all classes, except automobile 
and general liability, on which the com- 
wission allowed will be 15 per cent. 

California and Wisconsin Next. 

With New Jersey out of the way the 
Workmen’s Compensation Service and 
Information Bureau will next turn its 
attention to revising rates in California 
and Wisconsin to meet the altered con- 
ditions that will obtain in those States 
after September 1 when new laws be- 
come operative. 

Last year Ohio adopted a stringent 
workmen’s compensation act, which 
forced the liability writing companies 
to change their tariffs. 

The Buckeye State has since passed 
a sweeping measure providing for State 
Insurance, as has the State of Wash- 
ington, 


Explain Act to Trolley Employes. 





\ series of meetings, the purpose of 
which is to inform employes of the 
terms of the employers’ liability act, 
was begun by the Public Service Rail- 
way Company, of Newark, N. J., on Fri- 
day last. The company has accepted 
the act, including the schedule of com- 


SURETY HAPPENINGS 


pensation embodied in its second sec- 
tion and it is putting the matter before 
its motormen, conductors and shopmen 
for their acceptance or rejection. 

Copies of the law had been distribut- 
ed and bulletins setting forth its pur- 
poses posted in the carhouses and 
shops, but the company deemed it best 
to supplement this with direct personal 
information. Accordingly the company’s 
welfare committee arranged for the 
meetings and the members will discuss 
the act with the men. 





IN CHICAGO. 


New York Insurance Department Exam- 
ining the Continental Casualty 
Company of Iilinois. 


Superintendent Hotchkiss of the New 
York Insurance Department is making 
very thorough work of his investigation 
into the affairs of industrial accident 
insurance companies growing out of the 
recent examination of the General Ac- 
cident, the report on which is being 
awaited with interest, 

The Department’s investigation is di- 
rected especially at methods of claim 
settlement, with special regard to profit 
sharing contracts with agents and man- 
agers. Questions on this subject were 
sent to all companies a fortnight ago 
and last week a new making fur- 
ther inquiry was sent out by the De- 
partment. 

On Monday of this week, examiners 
representing the New York Department 
appeared at the offices of the Conti- 
nental Casualty and the North Ameri- 
can Accident at Chicago for the purpose 
of verifying the statements made in the 
recent replies to the queries submitted. 
As far as can be learned, the Illinois 
Department, which has just examined 
the North American, had no intimation 
of the proposed visit of the New York 
Department. 


Set 


“On to Portsmouth.” 


If the forthcoming annual convention 


of the International Association of Ac- 
cident Underwriters, to be held at 
Portsmouth, N. H., next month, be not 
the biggest and best in the history of 


the organization, it will not be from 
lack of sufficient advertising. Chauncey 
S.S. Miller, chairman.of the Press Com- 
mittee, is constantly and ably singing 
the praises of Portsmouth, and the qual 
ity of his erthusiasm is decidedly in- 
fectious. 


Macs. Has Workmen’s Compensation 
Scheme. 


The Saunders-Parks workmen’s com- 
pensation scheme seems in a fair way 
of adoption by the Massachusetts Legis- 
lature. A prominent feature of the 
plan is its provision for an association 
which shall furnish indemnity to all em 
ployes of its members, membership in 
the organization to be open to all labor 
employers in the State. 





May Require Bonding of Automobile 
Mechanics. 

To insure greater safety against fire 
in garages, the Municipal Explosives 
Commission of New York city may re- 
quire all foremen employed in such es 
tablishments to pass examinations of 
fitness, and to furnish bonds of $1,090 
each. 








Action Against United Surety Co. 


Upon appeal to the Supreme Court of 
Maryland the attempt of Mayor James 
H. Preston to enjoin a voluntary re- 
ceivership for the United Surety Com 
pany of Baltimore was denied. 


DOUBLES ITS CAPITAL. 


Preferred Accident Issues an Additional 
$350,000 of Stock—Has Surplus 
of Over $1,000,000. 


Stockholders of the Preferred Acci- 
dent Insurance Company of New York 
city, at a special meeting held on Fri- 
day last, readily adopted the recom- 
mendation of the directors, that the 
capital of the institution be increased 
from $350,000 to $700,000. The new 
stock, par value $100 per share, will be 
alloted, as required by law, to the pres- 
ent shareholders. 

At the close of 1910 the Preferred re- 
ported to the Connecticut Department 
admitted assets of $2,124,158, with a pol- 
icyholders’ surplus of $1,216,742. Its 
total income for the year was $1,461,147. 

The Company incorporated in 1893 
with a capital of $100,000; in 1904 this 
was increased to $200,000, the amount 
subsequently being advanced to $350,- 
000. Each new stock issue was paid for 
their being no inroads upon surplus for 
stock dividends, although the funds of 
the Company would easily have permit- 
ted such action. K. C. Atwood was 
ihe originator of the Preferred and 
primarily responsible for its wonderful 
success, he continues as president and 
general supervisor, while Secretary 
W. C. Potter remains as his trusted and 
capable lieutenant. 





Disability Insurance. 


The Illinois insurance department 
has under consideration the advisabil- 
ity of permitting legal reserve life com- 
panies with a capital stock of less than 
$200,000 to add a total and permanent 
disability clause to their policies. This 
privilege has heretofore been refused, 
but it is held that the recent action of 
the Legislature in authorizing life com- 
panies to write accident insurance and 
accident companies to write life insur- 
ance, provided they have at least $200, 
000 capital, has changed the status. 


$4,000 Damage Award Upheld. 


appeal the Court of Errors 
Appeals of New Jersey sustained 
verdict of $4,000 awarded Abram 
in his damage suit against the 
jrothers Silk Company, of 
The plaintiff in the action 
was employed as a loomfixer by the de 
fendant corporation, and eight years ago 
sustained permanent injuries by being 
whirled around a belt and dropped to 
the floor. 


Upon 
and 
the 
Donnelly 
Haenichen 
Paterson. 


Selects Industrial Department Head, 


As manager of its recently created 
industrial department the Prudential 
Casualty Company of Indianapolis, has 
appointed Carl P. Lenz, for the past 
five vears with the Frankfort Marine 
Accident & Plate Glass Insurance Com 





er 





pany, and prior thereto with the 
eral Accident of Scotland. 


Gen- 





HOTCHKISS WANTS TO KNOW. 


New York’s Insurance Superintendent 
Asks Copies of Agency Contracts 
and General Literature. 


With a view to informing himself 
more fully upon the business practices 
of personal accident and health insur- 
ance writing companies represented in 
New York, Insurance Superintendent 
Hotchkiss has asked all such to furnish 
him with copies of their home office 
publications, if any, circular matter of 
every sort, agency contracts and all ad- 
vertising leaflets issued since October 


1, 1910. He further requests that in 
future duplicates of all data of the 


above description be sent his Depart- 
ment. 

The prevailing impression is that the 
superintendent is endeavoring to learn 
the exact cost of transacting the acci 
dent business, and whether companies 
can properly afford to pay present com- 
missions for business getting. 


Will Represent Royal Indemnity at 


Pittsburg. 

J. Rhodes Miller, of Pittsburg, has 
been appointed general agent of the 
Royal Indemnity Company, of New 
York, for Allegheny county. Originally 
with the Central Accident, Mr. Miller 


subsequently represented the Maryland 
Casualty at the Smoky City, where he 
enjoys an extensive and valuable ac 
quaintance 


Automobile Supplement. 





Travelers has discontinued the 
practice of attaching automobile sup 
plements to accident and disability 
policies issued in excess of $25,000, or 
in cases where the total accident insur 
ance in that company exceeds $25,000 


The 





General Agent for New Jersey. 

To assume the New Jersey general 
agency for the Equitable Surety Com 
pany of St. Louis, Philip L. Small has 
resigned the comptrollership of the 
National Surety Company of New York 





fidelity line 
Tt. Heinz Com- 


cover 


The million-dollar 
ing on employes of the H 


pany, of Pittsburg, and heretofore car 
ried by the United States Fidelity & 
Guaranty Compary, of Baltimore, has 
now been placed with the Maryland 


Casualty Company, of the same city 


Liable for Injuries. 


The West Virginia Supreme Court has 


jecided that coal companies that em 
ploy boys under 14 years of age. the 
limit set by statute, are liable for any 


injuries sustained by the boys 
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Life Insurance Dept. 


DEFENDS TEXAS LAWS. 





President T. W. Vardell of the South- 
western Life Points Out Com- 
mendable Features. 





In a recent address on life insurance 
affairs in Texas, T. W. Vardell, presi- 
dent of the Southwestern Life of Dallas, 
called attention to what are termed 
erroneous impressions of the ‘laws 
governing life insurance affairs in that 


State. He said in part: 

“Texas insurance laws are probably 
nearer perfect than the insurance laws 
of any other State in the Union. Under 
our laws to-day standard conditions as 
liberal as those required by any other 
State, are required by Texas. Rebating 
is prohibited. The Texas company is 
required to give liberal automatic sur- 
render values. <A_ policy cannot be 
forfeited as long as a reasonable amount 
of reserve remains to the credit of the 
policyholder. Should a Texas company 
unjustly refuse to pay a claim and a 
beneficiary recover judgment, the ben- 
eficiary receives not only the face of 
the policy and reasonable attorneys’ 
fees, but 19 per cent. as damages. And, 
in addition, the keen competition in 
the State as well as the desire on the 


part of the home companies to do the 
right thing by their policyholders, have 
liberalized our policies beyond all legal 


requirements. The Robertson law to- 
day requires outside companies to in- 
vest three-fourths of the reserve on 
their Texas business in the State of 
Texas, and gives a company with a 
reserve already accumulated, ten years 
in which to make its investment. It 
does not provide for taxation of these 
investments as has been stated by 
Eastern companies. 

“There are to-day, in addition to the 
home companies, about thirty foreign 
ompanies domiciled from New York to 
California, doing business in Texas, who 
have invested in the State, roughly, 
over $12,500,000—a good argument in 
itself that Texas investments are as 
desirable as any, and yield returns equal 
to, if not exceeding, those on first class 
il vestme nts anywhere else. 

“The Texas people already know the 
value of our present insurance laws 
ind the Texas com] ies are proving 
to them the great be nail s that will 
accrue from fostering hom institu- 
tions. 

Texas companies welcome honest, 
open and above-board competition, but 
they decry any underhand methods 
whether home or foreign, as well as 
of those corporations who s out of 
Texas and cry wol ] ther foreign 
life insurance companies 01 her cor- 

itions similarly ituated are doing 
su ssful , busi und these same 
laws and condition 
MAINTAINING STEADY INCREASE. 

I have studied bara for the past hour 
as to what I could say in answer to this 
question that might appear original, 
but itis no use. My mind comes back 
every time to the one answer—-Work. 
Enthusiastic, earnest, never-tiring en 


ergy covers the whole ground. Educa 
tional meetings, Ordinary Instructors, 
reading and studying contracts are all 
good, but your earning capacity will 
surely be measured by the number of 
hours actually put in the field in hard, 
earnest work. Nor is this confined to 
the agent In my years of experience 

superintendent, I have on several 
occasions made up my mind that I 
would take it easy. A very short time 
proved that I must get busy or disap- 
pear from the list of successful super- 
intendents. I have seen assistants who 
tried the same thing, but there never 
has been an assistant promoted in my 
district who was not noted especially 
for his capacity for work. 

There may be a mistaken idea also 
that the above statement is only true of 
our business. Not so, gentlemen. You 
have never read the biography of any 
man who has accomplished great 
things for his country or himself who 


was not known to be a hard worker. 


THE EASTERN UNDERWRITER 
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In meeting successful business men 
in my social life, | find invariably that 
they are energetic, enthusiastic and 
tireless workers. Work is the one 
thing that will make you fully capable; 
it is the real source of education, and I 
am sure that you will admit, with me, 
that what most of us need is not more 
knowledge of the business, but a larger 
application of the knowledge we have. 
There are few men who need to fail in 
this business if they will but stiffen 
their backbone and determine that 
what so many have done in the way of 
success they can and will do. A fact to 
be appreciated that with us a man 
can succeed without having capital to 
invest, and he is therefore placed upon 
an equal footing with the moneyed man 
in other lines of business, to build for 
himself a clientage that will be-.a 
source of income for years to come. 

Treat the business as though it was 
your own. My experience has taught 
me that what does not pay the Compa- 
ny does not pay me; an advantage 
gained to-day may prove a tenfold dis- 
advantage to-morrow. Therefore, put 
business judgment into your selection 
of risks and have the Company’s good 
name always before you. The Compa- 
ny’s confidence in you will make your 
work easier. We too often separate 
ourselves from our Company in our 
thoughts and conclusions. 


1s 


We should need no taskmasters in 
our business, but should work because 
we were made to work and because we 
owe it to ourselves and our families. 

Therefore, the district that shows a 
force of assistant superintendents and 
agents who are earnest, loyal, hard- 
working men, with hearts that beat 
true, with backbone to stand up under 
fire, and led by a fearless, just and ca- 


pable superintendent, will come near 
est to Maintaining Steady Increase in 
Bcth Departments of Our Business. 


W. H. Joyce, Superintendent, Buffalo 
No. 1 district of The Prudential in the 
“Weekly Record.” 





ITS REASONS FOR SELLING. 
Loss of Surplus and No Dividends 
Caused Disposal of Colorado 
National Life. 


» “The Public” Insurance 
W. L. Clayton of Denver 
gives what he believes to be the reasons 
which brought about the sale of the 
recent Colorado National Life of Denver. 
He says: 

“The Colorado 
porated under the 
November, 1995, and 


the 


In a letter t 
Commissioner 


National was incor- 
laws of Colorado in 
commenced busi- 
ness the following month. $300,000 was 
paid in by the stockholders, which 
provided for $250,000 capital and $50,090 


surplu The capital and surplus were 
secured without any promotion expense. 
Subsequently the $50,000 surplus was 
depleted to such an extent that the 
directors decided to reduce the capital 
to $10),000 and placed the balance of 


surplus account of the 
Company’s statement 
of December 31, 1910, as rendered to 
this department, shows its capital to 
be $100,000 with surplus of $148,900. The 
tot al $248,000 of capital and surplus 
icates a loss of $52,000 on the original 
ecanniak of the stockholders. This 


$150,000 into the 
Company. The 





ir 


loss, combined with the fact that no 
dividends have been declared on their 
holdings, induced the stockholders to 
dispose of the stock to the Columbia 
National. The Colorado National was 
efficiently managed and in excellent 
condition, and had it continued under 


as good management there is no reason 
why it should not have become a great 
and successful company.” 

Patience Required. 


As to the building up of young com- 
panies, Commissioner Clayton says: 
“The history of this Company only 
emphasizes what the department has 
Iways maintained, that the time re- 
quired to build up the business of a 
new life insurance company, however 
well it may be managed, to a point 


where dividends can be earned for the 
stockholders, takes a long term 
years. This is due to the large initial 
cost of building up an agency force and 





of | 


| 





procuring new business, together with 
the stringent insurance laws which 
provide that the policyholders’ interests 
must first be fully protected before 
dividends can be paid to stockholders.” 
Commends Columbian National. 

Of-the Columbian National Mr. Clay- 
ton avers: 

“The department’s investigation of it 
shows that it is well and conservatively 
managed and it is in every sense a 
strong high class company. The per- 
sonnel of the board of directors of the 
Columbian ‘National includes some of 
the best and most conservative business | 
men of the East and has been further | 
strengthened by the addition thereto of | 
Thomas B. Stearns and Fred G. Moffat | 
of the recent Colorado National board. 
The addition of these two men to the | 
board of the Columbian National, com- | 
bined with a capital ten times greater | 
and a surplus increased by nearly $590,- | 
000, will only tend further to conserve 
the interests of the public policyholders 
of the Colorado National. They needa | 
have no concern over thechange. While | 
the department most sincerely regrets | 
that the stockholders of the Colorado | 
National saw fit to dispose of the Com- | 
pany at any time it was rounding into | 
shape where it would return profit to 
them, we nevertheless congratulate the | 
policyholders wpon being taken over by | 
a company of the strength and character 
of the Columbian National.” 











AT THE SIGN OF THE CLOCK 


CONTINENTAL 
CASUALTY COMPANY 


H. G. B. ALEXANDER, President 
Continental Building 
1208 Michigan Ave. 

CHICAGO 





You'll find the most 
Liberal Policies 
Liberal Agents’ Contracts 
Livest Selling Literature 


Write Now Right Now 











SURETY BONDS” 


Take a look at our 


New York Office 


56 Maiden Lane 





THE BANKERS SURETY Co. 





CLEVELAND 





Income 1910 - 


Best Policies. 





Net Surplus and Capital - - 


$509,061.57 
1,151,826.28 


WILL AID GOOD MEN IN 

ESTABLISHING AGENCIES 

Largest Commissions or Profit Sharing Contract 

A. E. FORREST, Vice-Pres. and Secy., 
CHICAGO 








Assets 


Employers’ Liability, 


men’s Compensation, Elevator, 


ROBERT J. HILLAS, President 

HEDLEY R. WOODWARD, Vice-President 
HENEY CROSSLEY, Asst. Secretary 
GEORGE W. ALLEN Asst. Secretary 


Capital and Surplus........... 
Losses paid to December 31, 1910 


This Company grants insurance as follows: 
Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam Boiler,Fly Wheei, 
Public, Teams, Automobile, Workmen’s Collective, Work- 
and General Liability, Personal Accident, 
Health, Physicians’ Liability, and Druggists’ Liability. 
OFFICERS 


THE FIDELITY AND CASUALTY COMPANY 


92-94 Liberty and 97-108 Cedar Streets, New York City 
errr er TT $9,859,430.25 


2,945,695.84 
34,414,003.35 


FRANK E. LAW, Vice-President 
THEODORE E, GATY, Secretary 
FREDERICK R JONES, Asst. Secretar 
C. E. SCATTERGOOD, Asst. Secretary 








MARINE, ACCIDENT 
AND PLATE GLASS 


C. H. FRANKLIN, U. 8. Mer. and Attorney 





LIABILITY— 
Employers General Vessel Owners 
Public Landlords Contingent 
Teams Elevator 


THE FRANKFORT 
INSURANCE Co, 


of Frankfort-On-The-Main, Germany 
——ESTABLISHED 1865—— 


United States Department, 100 William Street, New York, N. Y. 


TRUSTEES: BromaRp DELAFIELD, Pres. of National Park Bank 
T THALMANN, of Ladenburg, Thalmann & Co. 
ae ANT FIsH, 52 Wall Street, New York 


JNO. M. SMITH, Sec. U. 8. Branch 


INSURANCES TRANSACTED 


Burglary 
Workmen’s Collective 


Individual Accident & Health 
Druggists & Physicians Industrial Accident & Health 
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CONDUCTING AN ASSISTANCY. 





(Continued from page 9.) 


used and in other ways to be helped 
and strengthened as a new worker. 

I let each agent do his own work, as 
a rule, but if I promise to do some- 
toning for him, I do not allow anything 
to prevent my keeping the promise; 
therefore, my staff feel they can always 
depend on me to do as [ say. I would 
not attend to such details of the busi- 
ness as the agent should look after him- 
self, as I consider he should carry his 
own responsibilities. 

There are many little things to watch 
in the insurance business, and one of 
the most important is to see every case 
reported for cancelation. I would not 
permit the reason given for the lapsing, 
as “left the city” or “can not locate,” 
to prevent my calling at the old address 
and endeavoring to locate the policy- 
holders through interviewing the neigh- 
bors. When I did locate them I would 
ask to see, not only the premium receipt 
book, but also the policy, and call the 
attention of the insured to such features 
within the policy as likely to appeal to 
them. I would refer, if possible, to 
some recent claims paid in the neigh- 
borhood, perhaps by showing the names 
in The Prudential. Should the occasion 
for lapsing have been the objection of 
the husband, I would call upon him and 
endeavor to change his point of view. 
By doing this I am simply fulfilling my 
duty, and I am not surprised to find my 
average lapse-rate considerably reduced. 

If I discover that any of my agents 
is inclined to be careless in collecting 
his debit, delivering new policies or 
transferring scattered business, I do not 
hesitate to call his attention to his neg- 


lect in a firm and kindly manner. I 
have generally found that the agent’s 
action was not intentional, but simply 


because he did not realize the import- 
ance of attending promptly to his duties. 

I believe the agent should be en- 
couraged to keep a record of his earn- 
ings that he may realize now: good a 
salary he is drawing. [ am a firm be- 
liever in contests and special efforts, 
as they develop the enthusiasm and 
energy of the staff. J. P. Kirk, in the 
Prud ential Record 





COLONIAL LIFE NOTES. 





The remarkable accomplishment of 
the Company in making as much in- 
dustrial increase in the initial five 
months of 1911 as all of 1910 (good 


though that was) has wonderfully in- 
spired the whole staff. The Colonial is 
now out to “double up”—meaning that 
1911 shall make a record equal to its 


two best years. The baseball contests 
continue to run the Ordinary up to 
high figures while the Collections are 
fine, yet constantly improving. The 
opening of the second half-year is look- 
ed to with the most intense enthusiasm. 

The most recent changes are: Ap- 
pointments to assistancies, E. Ross, 
Brooklyn; P. F. Cosgrove, Norristown; 
C. C. Dootz, Camden; J. B. Williamson, 
Chester; H. Morris, Jersey City Heights; 
E. M. Viscus, Williamsburg; G. W. 
Jewel, Charleroi; J. A. Fekula, Home- 
stead; C. G. Wignall, Jamaica; J. Mit- 
chell, Orange; H. S. Whited, Pittsburg; 
C. A. Dougherty, Chester. W. T. Syc, 


assistant, Morristown, transfers to North 
Philadelphia; J. W. Galligher, assistant, 


Chester, promoted to the managership 
of Jersey City; J. R. Silk, assistant, 
transferred from North Philadelphia to 
Yonkers. 


managerial leadership 
is held by Mr. P. Hughes, of New York. 
After him may be mentioned, W. J. 
Burn, Brooklyn; P. M. Leiffer, Harlem; 
E. Krause, New Brunswick; J. F. De 
Roche, Freehold. The Ordinary leaders 
among the managers are: L. Janson, 
Williamsburg; P. M. Leiffer, Harlem; 
L. 8S. Brown, Pittsburg; P. Hughes, New 
York; T. J. Sengon, Easton. 

H. Hennell, of Williamsburg, 


The industrial 


leads 


the Colonial assistancy staff, in respect 
of Ordinary. Following him are: G. 
Shuttleton, Brooklyn; W. L. Otton, 
Easton; W. S. Conover, Morristown; D. 
J. Speck, Harlem; J. L. Lee, Pittsburg; 
B. S. Bertolet, Reading; J. Tapfer, New 
York; M. Cafiero, Brooklyn; M. For- 
smit, Harlem. Assistant B. Weisman, of 
Perth Amboy, holds the Industrial rec- 
ord. Next to him are: T. F. Cooney, 
New York; G. Shuttleton, Brooklyn; 
E. V. Cooke, Mt. Vernon; B. S. Webb, 
Freehold; H. R. Henry, Elizabeth; M. 
Weindler, Hoboken; G. A. Parkins, 
Charleroi; L. Shattner, Mt. Vernon; J. 
Schiff, Town of Union. 

Agent A. Wolst, of Allentown, heads 
the list for Industrial, and is followed 
by F. J. Molesky, Allentown; N. Fairlio, 
Mt. Vernon; E. C. Cadmus, Newark; 8. 
Lapayowker, M. Klein, West Philadel- 
phia; J. McLaughlin, Brooklyn; F. A. 
Phelon, Orange; A. Siedeman, Brooklyn; 
J. T. Williams, Camden. Agent J. J. 
Burke, of Easton, heads the list in the 
Ordinary Department, and he is closely 
pressed by B. J. Mahoney, J. E. Silver- 
stein Williamsburg; H. Tice, New- 
burgh; A. Tiedeman, Brooklyn; J. 
Robinton, Harlem; A. E. Johnson, Free- 
hold; A. Newman, Trenton; M. Klein, 
West Philadelphia; J. Shapiro, Wil- 
liamsburg; C. P. Bush, Freehold. 





“The Good Old Summer Time.” 








June, July, August, the time of 
picnics, lawn parties, boating, fishing, | 
camping, tennis, baseball,. golf excur- | 


sions and the glorious Fourth of July, | 
says H. Thos. Head, president of Public 
Savings Insurance Co. These are a few | 
of the things that will test your ability | 
as a collector. Get a bulldog grip 


| 
| 


on those collections and hold the fort | 


against all comers. 
vance pay, for a 
cannot lapse. 


policy in advance 


Increase that ad-| 


Hold down the arrears, | 


for to find your patrons from home a} 


few times means a lapse. 

Pull for advance payments during the 
heated term, when energy relaxes, when 
the work slackens in the factories, when 


the income diminishes and the tempta- | 
This, of all} 
insuranée | 


tion to spend increases. 
times, is the time to talk 
values to your patrons. Have something 
of interest for your policyholders at 
every call, and keep them fired up to 
the paying point on one of their most 
valuable possessions. Much depends on 
the man on the debit at all times in 
keeping his policyholders enthusiastic 
concerning their company and policies. 
Do not make it a cold proposition of 
collecting, but always have something 
of interest to say concerning the im- 
portance of life insurance. Be a No. 1 
eollector as well as a No. 1 writer of 
new business. 





Metropolitan Leaders. 





The leading districts of the Metro- 
politan in amount of ordinary premium 
increase for the year to June 1, together 
with the superintendents in charge are 
as follows: 


Knickerbocker, N. Y., Superintendent 
Bruenn; Utica, N. Y., Superintendent 
Mulhall; Milwaukee, Wis., Superintend- 


ent Kallmeyer; Murray Hill, N. Y., 
Superintendent Sinclair; Morrisania, N. 
Y., Superintendent Weigel; 
Y., Superintendent Bloemecke; 
Acre, N. Y., Superintendent Thomas; 
Roxbury, Mass., Superintendent Murdy; 
Englewood, Ill., Superintendent Mona- 
han; Manhattan, N. Y., Superintendent | 
Blum. 

The leaders 
are: 

Akron, Ohio, Superintendent Wright; 
Peterboro, Can., 
well; Knickerbocker, N. Y., 
tendent Bruenn; Milwaukee, Wis., 
er‘ntendent Kallmeyer; Calgary, 
Superintendent Pascoe; 
Minn., Superintendent Carlson; Utica, 

Y., Superintendent Mulhall; Bangor, 
Dearborn, 


in average production | 


Can., 


Me., Superintendent Rooney; 
Ill., Superintendent Haut; 
Superintendent Goldstein. 


burg, N. Y., 





Chelsea, N.| 
Long! 


Superintendent Roth-| 
Superin- | 
Sup-/| 


Minneapolis, | 
} 
| 


Williams-| 4ealth, Credit, Burglary 






Wife As a Helper. 





One successful agent gives his wife 
10 per cent. on all business he writes 
through her suggestion or influence. 
She talks insurance at card parties, re- 
ceptions, sewing circles and other gath- 
erings for “women only,” and gets her 
friends interested in having their 
husbands insured. In this way alone | 
this enterprising agent wrote $80,000 in 
six months. The wife is most vitally 
interested, and may become a very im-| 
portant factor in her husband’s busi- 
ness. Educate her—The Security 
Agent. 














Are you Interested in Western and Pacific Coast Insurance Matters? 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
UNDERWRITERS’ REPORT 160 Sansome Street SAN FRANCISCO, CAL. 











FIDELITY AND SURETY BONDS 
INTERNATIONAL FIDELITY INSURANCE 
COMPANY 


HOME OFFICE: 15 EXCHANGE PLACE 
JERSEY CITY, N. J. 


The only Surety Company Organized under Laws of New Jersey 











Liability Accident 
Boiler Disability 
Plate Glass Fly Wheel 





Automobile Liability and Defence 
Employers’ Compensation 
Industrial Insurance 


Casualty Company 
of America 


HOME OFFICE . NEW YORK 











THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co, 
Home Office, 47 CEDAR STREET 
Chartered 1874 

GL 


PERSONAL AC ACCIDENT POLI CIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D, WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec 





RELIABLE AND ENERGETIC AGENTS WANTED 











LONDON GUARANTEE AND ACCIDENT CO., Ltd. 
OF LONDON, ENGLAND 


Head Office F. J. Walt 
Cc H I Cc A G Oo adios Manager 


ee rae 55 John Street 
F. W. LAWSON New York 
Gen’l Manager = 
—-— Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mars. 
-New England 


Liability, Accident, 














E®ablished 1869. 


and Steam boiler 


20 THE EASTERN UNDERWRITER 








June 29, 1911. 











Agents, Attention! 


You are sure te be a winner if you sell the best all-around 
insurance contracts for the policy holder issued by any company. 

For particulars and up-to-date propositions in Pennsylvania, 
Indiana and Illinois, address the Western Life Indemnity Com- 
pany, Masonic Temple, Chicago, [linois. 

Over $100,000.00 deposited with the State of Illinois. Net 
surplus assets $154,522.23. 


J, L. Mitchell, General Agency Manager 


General Geo. M. Moulton, President 








LIBERAL RENEWALS DIRECT CONTRACTS 


Security Life Insurance Company of America 


W. O. JOHNSON, President 


Over $1,000,000 of surplus. Nen-participating. 
Economic low rates — high values. Splendid 
policy provisions. Big opportunities for men with 
the work habit. Write 


S. W. GOSS, Assistant to President 
“THE ROOKERY,” CHICAGO 














$1,000,000 Paid-For Business In First Six Months 
Mississippi Valley Life Insurance Company 


OF LITTLE ROCK, ARKANSAS 
W. 8. MITCHELL, President A. E. MOORE, Secretary 





If you are a live, energetic, responsible life insurance solicitor, and desire a district 
agency, address the Home Office, 


H. E. ROWLANDS & CO. 


2050 Amsterdam Avenue New York City 
RESIDENT AGENTS 


Fidelity & Deposit Company of Baltimore 


CASUALTY DEPARTMENT 





EXCEPTIONAL FACILITIES FOR HANDLING BROKERS ACCOUNTS 











NEW POLICIES, RATES AND AGENCY CONTRACTS 


WILL BE PUT ON AT A VERY EARLY DATE BY 


THE STATE MUTUAL LIFE INSURANCE COMPANY 


OF ROME, GEORGIA 


Polie‘es are more liberal, Rates are lower and Agency Contracts are more 
attractive and on a better basis than any heretofore offered by the Company 


Contracts offered to good men as long as available territory lasts. Apply now. 














Cc. R. PORTER, President - - - ROME, CEORCIA 


The * EMPIRE” 
| STANDS FOR 
Aggressiveness 
Prompt payment of losses 
AND 
Clean methods 





Agents wanted who are unattached and can produce 
business 


Capital,$500,000 ‘| 


Address Agency Department 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 





WE HANDLE ALL LINES | FIR Ee: 


LIFE 


THE PERRY SOLICITORS CO. 


INCORPORATED 


GENERAL INSURANCE ACCENTS 
A Live Office—Managed by 


Experienced Insurance Men 


10 WALL STREET 
NEW YORK 























PHONE 554 RECTOR SURETY | 


— ——e 








“CASUALTY 























Georgia Life Insurance Company 
OF MACON, GA. 


W. E. SMALL, President 
CAPITAL $1,000,000 SURPLUS $500,000 


LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 











Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE .GOOD 





I) 00, 1. a sicsnsachaat eadaendshateens $808,557 OO 
2 Dee Se een Ce ee Ae $383,875 00 
SR OM ae ire $300,000 00 


OLS 1IG ........ soca aee: A-oxe $81,563 00 


Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 











VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


——F' 0 A-— 


LIFE INSURANCE AGENTS 
“REBATING VOIDS THE POLICY” 


** Rebater and Assured Liable to Fine and Imprisonment ’’ 
Price $10.00 per 1,000; $1.50 per 100; 90c. per 50 


“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


Price $4.00 per 1,000; $2.50 per 5(10; $1.00 per 100 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $1.50 per 100; 90c. per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $10.00 per 1,000; $6.00 per 500; $1.50 per 100 


“A SERIES OF APOLOGIES by the ROYAL ARCANUM” 


Price $4.00 per 1,000; $2.50 per 500; $1.00 per 100 


“COUNTER CONSIDERATIONS ” 


Insurance for Property and Life 
Price $4.00 per 1,000; $2.50 per 500; 75c. per 100 


The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 

Samples of any or all of the above sent upon receipt of 25c. 
postage. 

Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 
































